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Lowell, Massachusetts, relies on Kilmoyley
Construction and SDLG

Kilmoyley Construction depends on SDLG wheel loaders to provide a host of crucial services to the
city of Lowell, Massachusetts, and its university, UMass Lowell.

Padraig Sheehy came to the U.S. from Ireland in 1999 with dreams of starting his own business.
Having grown up on a dairy farm, he understood the value of a hard work ethic and having the
proper tools to do a job. In 2003 he founded Kilmoyley Construction in Lowell, Massachusetts,
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Kilmoyley Construction depends on SDLG wheel loaders to provide a host of crucial services to the
city of Lowell, Massachusetts, and its university, UMass Lowell.

Padraig Sheehy came to the U.S. from Ireland in 1999 with dreams of starting his own business.
Having grown up on a dairy farm, he understood the value of a hard work ethic and having the
proper tools to do a job. In 2003 he founded Kilmoyley Construction in Lowell, Massachusetts,
starting his enterprise with a single backhoe.

Flash-forward to today and Kilmoyley is now a thriving company, providing several key services to the
city of Lowell. In 2014 the company won one of its most important contracts yet, a deal to handle
snow removal for University of Massachusetts Lowell, a large university in the region. The new
contract meant that Sheehy would have to bolster his fleet with wheel loaders. His choice: two SDLG
LG938Ls. 

“At the time, the SDLGs were pretty new machines in the U.S.,” he said. “I was thinking about buying
a used wheel loader, but the SDLGs seemed very well made and they had a really good warranty.
Also, you get a lower interest rate when you buy a new machine, so I was very interested. I had
been getting equipment from Woodco Machinery for years, so I also trusted that if I had any issues,
Woodco would take care of them.”

The move paid off. The size of the 2.5 yd3 capacity LG938Ls were a perfect fit for providing snow
removal services to the school. Sheehy equipped them with 14-ft snow pushers and set to work. The
machines could fit well in tight spaces, such as the university’s parking lots where lots of cars and
students traversed. The operation was efficient, and soon, the city of Lowell took notice.

Following the success of the university contract, the city of Lowell contracted Kilmoyley to provide
snow removal services throughout the area. The workload began to expand, too. Kilmoyley started to
provide general construction services to Lowell, and began fixing emergency sewer breaks, clearing
out job sites, handling materials and more. 

It was at this point in 2015 that the company further expanded its fleet, adding a 4.0 yd3 SDLG
LG958 to its roster. 

“The LG958 is great for loading, dumping and stockpiling snow. The main reason I got the bigger
machine was for huge snow dumps, and it turns out, this machine saved me,” Sheehy explained. “In
January of 2015, we had what people here called the ‘Hundred Year Storm,’ and it snowed every day
for seven weeks straight. I had all of my SDLG wheel loaders working 24/7 around the university and
the city and I never had a problem.”

During the “Hundred Year Storm,” Kilmoyley had the SDLG machines dumping and stockpiling snow
at stockpiles that were more than 20 ft tall, most of them on parking lots and soccer fields that
weren’t in use. They were also feeding 25 dump trucks around the city that were collecting the snow.
The job was so relentless, Sheehy rented out his SDLG wheel loaders to other companies when his
operators had completed their own shifts.

“The machines do great with snow removal because there aren’t many electronics on them, so over
time the salt won’t cause as much damage,” he said. “Also, they are all registered with the city, so I
can drive them on the street from job to job. They have plenty of lights, beacons and flashers, so I
can drive them all over.”

Sheehy credits the contracts with UMass and the city of Lowell with helping Kilmoyley change
direction—what was once mainly a utility company has now grown into a company with an ever-
increasing range of work. He now employs anywhere from seven to 11 employees at one time, and is
winning new projects that will continue to expand Kilmoyley’s services throughout the region. Sheehy
said that should he need more wheel loaders, he would again call on Woodco Machinery and SDLG. 

“I’ll be keeping these SDLG machines even when the contract is up because I feel very confident in
them to handle future jobs. The city is hiring us for more utility work, and I’ve won some new
concrete and masonry jobs, along with sidewalk, drainage, paving, electric and excavation projects,”



he said. “These wheel loaders will be great for all of these applications, even if they’re just moving
materials. If I need more wheel loaders, I’ll buy more SDLGs. For the quality and the price, it’s a no-
brainer.”

Woodco Machinery is based in Woburn, Massachusetts, and is an SDLG distributor for eastern
Massachusetts and Rhode Island. In addition to the full SDLG lineup, the company stocks a wide
range of construction equipment and has a team of well-trained sales and serviceman to back its
products.

For more information on SDLG wheel loaders and the SDLG dealer network, 
please visit www.sdlgna.com
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dedicated to providing excellent parts availability. Lingong was founded in 1972
and currently employs 3,150 people.
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Flash-forward to today and Kilmoyley is now a thriving company, providing several key services to the
city of Lowell. In 2014 the company won one of its most important contracts yet, a deal to handle
snow removal for University of Massachusetts Lowell, a large university in the region. The new
contract meant that Sheehy would have to bolster his fleet with wheel loaders. His choice: two SDLG
LG938Ls. 

“At the time, the SDLGs were pretty new machines in the U.S.,” he said. “I was thinking about buying
a used wheel loader, but the SDLGs seemed very well made and they had a really good warranty.
Also, you get a lower interest rate when you buy a new machine, so I was very interested. I had
been getting equipment from Woodco Machinery for years, so I also trusted that if I had any issues,
Woodco would take care of them.”

The move paid off. The size of the 2.5 yd3 capacity LG938Ls were a perfect fit for providing snow
removal services to the school. Sheehy equipped them with 14-ft snow pushers and set to work. The
machines could fit well in tight spaces, such as the university’s parking lots where lots of cars and
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snow removal services throughout the area. The workload began to expand, too. Kilmoyley started to
provide general construction services to Lowell, and began fixing emergency sewer breaks, clearing
out job sites, handling materials and more. 

It was at this point in 2015 that the company further expanded its fleet, adding a 4.0 yd3 SDLG
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“The LG958 is great for loading, dumping and stockpiling snow. The main reason I got the bigger
machine was for huge snow dumps, and it turns out, this machine saved me,” Sheehy explained. “In
January of 2015, we had what people here called the ‘Hundred Year Storm,’ and it snowed every day
for seven weeks straight. I had all of my SDLG wheel loaders working 24/7 around the university and
the city and I never had a problem.”

During the “Hundred Year Storm,” Kilmoyley had the SDLG machines dumping and stockpiling snow
at stockpiles that were more than 20 ft tall, most of them on parking lots and soccer fields that
weren’t in use. They were also feeding 25 dump trucks around the city that were collecting the snow.
The job was so relentless, Sheehy rented out his SDLG wheel loaders to other companies when his
operators had completed their own shifts.

“The machines do great with snow removal because there aren’t many electronics on them, so over
time the salt won’t cause as much damage,” he said. “Also, they are all registered with the city, so I
can drive them on the street from job to job. They have plenty of lights, beacons and flashers, so I
can drive them all over.”

Sheehy credits the contracts with UMass and the city of Lowell with helping Kilmoyley change
direction—what was once mainly a utility company has now grown into a company with an ever-
increasing range of work. He now employs anywhere from seven to 11 employees at one time, and is
winning new projects that will continue to expand Kilmoyley’s services throughout the region. Sheehy
said that should he need more wheel loaders, he would again call on Woodco Machinery and SDLG. 

“I’ll be keeping these SDLG machines even when the contract is up because I feel very confident in
them to handle future jobs. The city is hiring us for more utility work, and I’ve won some new
concrete and masonry jobs, along with sidewalk, drainage, paving, electric and excavation projects,”
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MCL Contracting improves roadwork method
using SDLG

The Texas-based company has a newly improved method of placing continually reinforced concrete
paving steel using SDLG wheel loaders, helping it to cut costs, provide a safer work environment and
attract new talent.

MCL Contracting purchased its first two SDLG wheel loaders much like any other typical customer.
Working in the concrete paving industry, the Richland Hills, Texas-based company only needed a
loader for three to four hours each day and didn’t require the features of a premium machine.

What began as routine wheel loader purchases, though, soon turned into lucrative capital



investments, as the company began using the loaders to work out an improved method of placing
rebar for continually reinforced concrete paving. Using its two SDLG wheel loaders in conjunction with
other equipment, MCL has dramatically reduced the difficulty of its operations and reduced cost.

“We first purchased the SDLG wheel loaders to unload trucks of rebar at the job site when we’re
placing reinforcing steel for concrete paving,” explained Megan LaPointe, president of MCL. “We were
dependent on the general contractor to unload and move heavy rebar on the job site and vulnerable
to their schedule, so we wanted to get a little more control over our operations. We only needed the
wheel loaders working a few hours each day, so purchasing more expensive loaders didn’t make
sense.”

MCL had the loaders fitted with 12 ft forks to move 40 ft bundles of rebar around the job site, many

of the loads weighing up to 6 USt. The company chose the 4.0 yd3 capacity SDLG LG959 model to
meet its capacity needs. By using the wheel loaders instead of having a crew manually lift rebar
sections, MCL was able to save at least one hour of unloading for each truckload. The move
immediately began to save both time and money for MCL—at three trucks per day, the company
began shaving off three hours of unloading time a day.

“The SDLG really held its own against what we expect from a premium model with a higher price
point,” LaPointe explained. “We probably only have a 40% utilization rate, and sometimes the
machine might even sit for a week or two. It fits our needs perfectly. We’ve had no downtime or
repair costs to deal with, either.”

Megan LaPointe, president of MCL Contracting

Paving a new way

Shaving a few hours each day from MCL’s material handling duties was only the beginning. Soon the
company began to integrate the machine more into its rebar paving projects. In conjunction with a
Combilift, a multi-directional forklift, MCL began using the SDLG wheel loader to automate its
roadwork processes.

“Reinforced concrete rebar paving has always been a manual labor job—the crew carried the rebar
from bundles on the jobsite, and then positioned them in a place to be tied,” LaPointe explained. “We

 
PRESS RELEASE / 12 AUGUST, 2016

MCL Contracting improves roadwork method
using SDLG

The Texas-based company has a newly improved method of placing continually reinforced concrete
paving steel using SDLG wheel loaders, helping it to cut costs, provide a safer work environment and
attract new talent.

MCL Contracting purchased its first two SDLG wheel loaders much like any other typical customer.
Working in the concrete paving industry, the Richland Hills, Texas-based company only needed a
loader for three to four hours each day and didn’t require the features of a premium machine.

What began as routine wheel loader purchases, though, soon turned into lucrative capital

investments, as the company began using the loaders to work out an improved method of placing
rebar for continually reinforced concrete paving. Using its two SDLG wheel loaders in conjunction with
other equipment, MCL has dramatically reduced the difficulty of its operations and reduced cost.
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to their schedule, so we wanted to get a little more control over our operations. We only needed the
wheel loaders working a few hours each day, so purchasing more expensive loaders didn’t make
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meet its capacity needs. By using the wheel loaders instead of having a crew manually lift rebar
sections, MCL was able to save at least one hour of unloading for each truckload. The move
immediately began to save both time and money for MCL—at three trucks per day, the company
began shaving off three hours of unloading time a day.

“The SDLG really held its own against what we expect from a premium model with a higher price
point,” LaPointe explained. “We probably only have a 40% utilization rate, and sometimes the
machine might even sit for a week or two. It fits our needs perfectly. We’ve had no downtime or
repair costs to deal with, either.”

Megan LaPointe, president of MCL Contracting

Paving a new way

Shaving a few hours each day from MCL’s material handling duties was only the beginning. Soon the
company began to integrate the machine more into its rebar paving projects. In conjunction with a
Combilift, a multi-directional forklift, MCL began using the SDLG wheel loader to automate its
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have made it more automated with the SDLG wheel loaders.”

MCL uses an SDLG wheel loader and the Combilift, which can swivel in various directions, to dual-lift
the rebar and dual-carry it into place. The SDLG is fitted with a forklift attachment, and with the
Combilift, MCL uses the four forks from both machines with a spreader bar to ensure the rebar is held
and placed evenly. The rebar is then guided by hand toward the ground.

“The individual segments of rebar weigh about 60 lbs each—they’re heavy, and by using the wheel
loader and multi-directional forklift, the process minimizes potential injuries. This makes the job less
physically demanding,” LaPointe said. “And we’ve been able to reduce our crew needs by half. We
used to need 10 to 12 guys per job, now we only need six to eight, which has again reduced our
costs.”

The ease in physical labor has not only made the job site more efficient, it has enabled the company
to attract a younger workforce. A well-cited problem in construction and manufacturing, companies
often find difficulty in replacing their aging workforces. LaPointe said that hiring has become less
difficult because the job “is not as physically abusive.”

MCL purchased the two SDLG wheel loaders from Dallas-based Romco Equipment, with which the
company has done business several times. LaPointe said buying the equipment from a dealer the
company knows and respects gave it the confidence to take a chance on SDLG. In fact, MCL had
initially only purchased one SDLG loader, and it performed so well that the company bought a second
a few months later.

MCL Contracting, LLC, is an official woman-owned business that has operated in Texas for five years.
It is a subcontractor that specializes in rebar installation.

For more information on SDLG wheel loaders and the SDLG dealer network, 
please visit www.sdlgna.com
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SDLG adds PacWest Machinery to dealer
network; adds West Coast distribution center to
facilitate growth

PacWest Machinery is the latest company to join SDLG’s ever-expanding roster of dealers. The
Seattle, Washington-based seller of construction equipment will begin offering the brand’s wheel
loaders immediately. PacWest will also become a new distribution center to facilitate the brand’s
growth on the West Coast.



Jolene Logue, president of PacWest, said her company decided to offer SDLG products to give
customers an attractive value option, especially those that might use the machine seasonally or for
applications that don’t require many cycle hours.

“Many of our customers are looking for solutions for their low-hour applications,” she said. “By adding
SDLG to our portfolio, we can provide them with a value alternative wheel loader that doesn’t require
as big a capital investment as a premium machine. Also, we can provide an option for those that
might typically buy a used loader, but give them a new model that is backed by a warranty.”

Logue also expects customers to embrace SDLG’s versatility, as they have proven themselves already
in snow removal, road rehabilitation, landscaping and numerous other applications. She also expects
municipal/governmental interest, with SDLG wheel loaders being offered through the HGAC and NJPA
cooperative purchasing programs.

PacWest Machinery will sell SDLG wheel loaders from all four of its locations: Portland, Oregon;
Eugene, Oregon; Spokane, Washington; and Seattle, Washington, where the company is
headquartered. PacWest is a division of Joshua Green Corporation, a privately held company with
interests in manufacturing, real estate, distribution and the food industry.

New West Coast distribution center

In addition to selling SDLG wheel loaders, PacWest will also become the company’s new West Coast
distribution center. This new center will help SDLG keep logistical costs down and inventory more
current for customers and dealers in the region. It will be the company’s second distribution center,
with the first located near Atlanta, Georgia.

“The growth of SDLG on the West Coast has been significant enough that we have opened up a new
distribution center to meet the demand,” explained Al Quinn, director of SDLG North America. “This
will enable us to better serve both our customers and dealers in the region through a logistical
system that can deliver wheel loaders — both stock and customized — much more quickly than
before.”

The distribution center at PacWest will stage SDLG wheel loaders coming from China at its Seattle
location, inspecting the machines and preparing them for delivery in the U.S. It will also perform
modifications to machines for dealers or customers before they are delivered, such as fitting the
machines with unique attachments or tires.

The full range

The SDLG line includes the SDLG LG938L, a 2.5yd³ capacity wheel loader; the LG948L, a 3.0 yd³
capacity wheel loader; the LG958L, a 4.0 yd³ capacity wheel loader; and the LG959, which has the
same basic specs as the LG958L, but with wet disc brakes rather than dry disc. All four loaders are
backed by a 12-month, 1,500-hour manufacturer’s warranty, and customers can expect parts to ship
in as little as 24 hours.

“SDLG’s partnership with PacWest Machinery keeps with the brand’s strategy to partner with expert
dealerships that know their customer bases well and can provide superior service,” Quinn said.
“PacWest has a keen grasp on the typical SDLG customer and will be great at offering them an ideal
wheel loader solution. And with the company becoming our new West Coast distribution center, we
are looking at several productive years together.”

For more information on SDLG wheel loaders and the SDLG dealer network,
please visit www.sdlgna.com
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SDLG to launch Tier 4 wheel loaders at APWA
Snow Conference

Having found success in the snow removal sector, the brand has chosen the APWA North American
Snow Conference to launch its new Tier 4 Final machines.

For the first time in North America, SDLG will exhibit its new range of Tier 4 Final wheel loaders at
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SDLG to launch Tier 4 wheel loaders at APWA
Snow Conference

Having found success in the snow removal sector, the brand has chosen the APWA North American
Snow Conference to launch its new Tier 4 Final machines.

For the first time in North America, SDLG will exhibit its new range of Tier 4 Final wheel loaders at
the 2016 APWA Snow Conference. The event takes place May 22 – 25 at the Connecticut Convention
Center in Hartford, Connecticut, and is hosted by the American Public Works Association.

Tyler Equipment, based out of East Longmeadow, Massachusetts, will be SDLG’s regional partner for
the show. The company began selling the brand’s wheel loaders last winter, specifically with the snow
removal sector in mind. Key executives from SDLG will also attend the event to debut the loaders,
and field questions from customers and the press.

Since launching in North America nearly three years ago, SDLG has found the snow removal sector to
be an ideal market for its wheel loaders. Several municipalities and state governments are using the
machines for the application, including several in Canada and the United States. Notably, the New
Jersey Department of Transportation used eight SDLG wheel loaders last winter in its cleanup of
Winter Storm Jonas.

The brand’s wheel loaders are finding success in the sector for several key reasons:

SDLG has lower investment costs than premium wheel loaders
Snow removal is often a seasonal/low-hour application that doesn’t require premium features
SDLG loaders offer a better value proposition when compared with used premium loaders
The machines are ideal when working with salt and other corrosives, as they don't feature
expensive electronic and computerized features
As one of the world’s top sellers, SDLG wheel loaders have proven themselves highly reliable
in the field
Extended warranty contracts are available that back the machine
The machines are available for purchase or rent through the HGAC and NJPA government
buying programs

“SDLG wheel loaders have proven to be an ideal fit for the snow removal industry, so the 2016 APWA
Snow Conference provides the perfect opportunity to debut our new Tier 4 Final wheel loaders to the
region,” said Al Quinn, director of SDLG North America. “Snow removal doesn’t require the most
cutting-edge technology, but it does need well-made machines that are reliable.”

SDLG will roll out Tier 4 Final wheel loaders across North America beginning this spring. The new
machines are upgraded to meet emissions regulations standards in the U.S. and Canada. All four
models that are currently for sale in the region are being replaced with a Tier 4 Final version.

The 2.5 yd³ capacity LG938L and the 3.0 yd³ capacity LG948L will be replaced with the new Tier 4
Final loaders beginning June 2016 (with the L938F and L948F, respectively), while the larger models,
the 4.0 yd³ capacity LG958 and LG959, will be replaced later this year by the L958F and L959F in the
US. In Canada, the rollout of the L958F and L959F will occur over a longer timetable, with the larger
loaders being replaced with the new models by late 2017.

Generational Upgrades

Along with the new Tier 4 Final engines, several additional enhancements have been made to the
wheel loaders, all based on customer feedback in North America.

These improvements include:

A new, branded SDLG SD60 engine, manufactured by Deutz-Germany, for improved
performance and serviceability
Passive regeneration of the engine to improve operator performance
Cab enhancements, such as no threshold on loader doors and improvements that reduce
noise levels by half compared to the prior series
Improved serviceability to the engine compartment via new compartment door



Chrome coupler pins for better engagement and disengagement of the quick coupler
New joystick control with forward, neutral and reverse directions on the joystick; first gear
kickdown on trigger finger
Improved heating and air conditioning controls
Guarding on underside of front and rear frames

“Our new Tier 4 Final wheel loaders are a great option for the snow removal sector—not only
because they are reliable tools that can get the job done, but because they make good business
sense,” Quinn explained. “With their low investment cost, extended warranties and lack of premium
features that could be damaged, SDLG wheel loaders provide their owners a lucrative return on their
investments.”

For more information on SDLG wheel loaders and the SDLG dealer network,
please visit www.sdlgna.com
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SDLG products are targeted to the value segment and are known for their reliability
and robust performance on site. The company has an established and experienced
dealer network in the export markets in which it operates. This network is
dedicated to providing excellent parts availability. Lingong was founded in 1972
and currently employs 3,150 people.
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the 2016 APWA Snow Conference. The event takes place May 22 – 25 at the Connecticut Convention
Center in Hartford, Connecticut, and is hosted by the American Public Works Association.

Tyler Equipment, based out of East Longmeadow, Massachusetts, will be SDLG’s regional partner for
the show. The company began selling the brand’s wheel loaders last winter, specifically with the snow
removal sector in mind. Key executives from SDLG will also attend the event to debut the loaders,
and field questions from customers and the press.

Since launching in North America nearly three years ago, SDLG has found the snow removal sector to
be an ideal market for its wheel loaders. Several municipalities and state governments are using the
machines for the application, including several in Canada and the United States. Notably, the New
Jersey Department of Transportation used eight SDLG wheel loaders last winter in its cleanup of
Winter Storm Jonas.

The brand’s wheel loaders are finding success in the sector for several key reasons:

SDLG has lower investment costs than premium wheel loaders
Snow removal is often a seasonal/low-hour application that doesn’t require premium features
SDLG loaders offer a better value proposition when compared with used premium loaders
The machines are ideal when working with salt and other corrosives, as they don't feature
expensive electronic and computerized features
As one of the world’s top sellers, SDLG wheel loaders have proven themselves highly reliable
in the field
Extended warranty contracts are available that back the machine
The machines are available for purchase or rent through the HGAC and NJPA government
buying programs

“SDLG wheel loaders have proven to be an ideal fit for the snow removal industry, so the 2016 APWA
Snow Conference provides the perfect opportunity to debut our new Tier 4 Final wheel loaders to the
region,” said Al Quinn, director of SDLG North America. “Snow removal doesn’t require the most
cutting-edge technology, but it does need well-made machines that are reliable.”

SDLG will roll out Tier 4 Final wheel loaders across North America beginning this spring. The new
machines are upgraded to meet emissions regulations standards in the U.S. and Canada. All four
models that are currently for sale in the region are being replaced with a Tier 4 Final version.

The 2.5 yd³ capacity LG938L and the 3.0 yd³ capacity LG948L will be replaced with the new Tier 4
Final loaders beginning June 2016 (with the L938F and L948F, respectively), while the larger models,
the 4.0 yd³ capacity LG958 and LG959, will be replaced later this year by the L958F and L959F in the
US. In Canada, the rollout of the L958F and L959F will occur over a longer timetable, with the larger
loaders being replaced with the new models by late 2017.

Generational Upgrades

Along with the new Tier 4 Final engines, several additional enhancements have been made to the
wheel loaders, all based on customer feedback in North America.

These improvements include:

A new, branded SDLG SD60 engine, manufactured by Deutz-Germany, for improved
performance and serviceability
Passive regeneration of the engine to improve operator performance
Cab enhancements, such as no threshold on loader doors and improvements that reduce
noise levels by half compared to the prior series
Improved serviceability to the engine compartment via new compartment door
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SDLG North America set to roll out Tier 4 Final
wheel loaders

The company is refreshing its entire line up of wheel loaders, and along with new engines that are
cleaner than ever before, several additional enhancements have been made to the machines.

SDLG will roll out Tier 4 Final wheel loaders across North America beginning this spring. The new



machines are upgraded to meet emissions regulations standards in the U.S. and Canada. All four
models that are currently for sale in the region are being replaced with a Tier 4 Final version.

The 2.5 yd³ capacity LG938L and the 3.0 yd³ capacity LG948L will be replaced with the new Tier 4
Final loaders beginning June 2016 (with the L938F and L948F, respectively), while the larger models,
the 4.0 yd³ capacity LG958 and LG959, will be replaced later this year by the L958F and L959F in the
US. In Canada, the rollout of the L958F and L959F will occur over a longer timetable, with the larger
loaders being replaced with the new models by late 2017.

“SDLG fills a market niche in which its customers don't require the most cutting-edge technologies for
their applications, but that doesn’t mean they don’t need well-made machines that are
environmentally friendly,” said Al Quinn, director of SDLG North America.

Along with the new Tier 4 Final engines, several additional enhancements have been made to the
wheel loaders, all based on customer feedback in North America.

These improvements include:

A new, branded SDLG SD60 engine, manufactured by Deutz-Germany, for improved
serviceability and technical interface
Passive regeneration of the engine to improve operator performance
Cab enhancements, such as no threshold on loader doors and improvements that reduce
noise levels
Improved serviceability to the engine compartment via new compartment door
Chrome coupler pins for better engagement and disengagement of the quick coupler
New joystick control with forward, neutral and reverse directions on the joystick; first gear
kickdown on trigger finger
Improved heating and air conditioning controls
Guarding on underside of front and rear frames
New front and rear guard plates that reduce noise and protect loader components

“We are consistently striving to improve our wheel loaders while retaining the value proposition that
makes them so attractive to customers. And that is why these new Tier 4 wheel loaders will have so
many additional upgrades,” Quinn explained. “Not only will customers see several enhancements to
their user experience, they will be operating machines that have lower emissions.”

For more information on SDLG wheel loaders and the SDLG dealer network,
please visit www.sdlgna.com
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Shandong Lingong Construction Machinery Co., Ltd., (known as Lingong) is one of
China’s leading manufacturers of construction equipment, which it produces under
the SDLG brand. It is one of the world’s leading suppliers (by volume) of wheel
loaders. The company’s headquarters are in Linyi, China and it has an additional
manufacturing facility in Pederneiras, Brazil.

SDLG products are targeted to the value segment and are known for their reliability
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Stasi Brothers bolsters snow removal fleet with
SDLG

The New York-based company said that the brand’s wheel loaders are outperforming its expectations.
The machines came to the company through a long-standing dealer relationship.

For over 50 years, Stasi Brothers Asphalt & Masonry has been one of the Northeast’s premier, private
snow and ice removal companies. The Westbury, New York-based outfit has a large fleet of wheel
loaders, trucks and other vehicles that serve a wide variety of clients, and with it, a deep knowledge
of the tools that it takes to get the job done.



For most of Stasi Brothers’ history in snow removal, the company has been a partner with Hicksville,
New York-based dealer Malvese Equipment, which joined the SDLG dealer network in 2015. The
addition of Malvese to SDLG was fitting, considering the brand’s strategy of selling only through
expert dealers with long-standing ties to their communities. It was through this association that Stasi
Brothers learned of SDLG.

“Malvese has always been good to us,” said Sal Karim, general manager of Stasi Brothers. “Any time
we have an issue with a machine, they take care of it, whether that means quick repairs or
temporarily loaning out a wheel loader. When the LG938L was recommended to us for its reliability
and suitability for seasonal work, we were very comfortable making that move.”

Stasi Brothers purchased three 2.5 yd3 capacity SDLG LG938Ls and put them immediately to work
removing snow and ice. The wheel loaders highly impressed the company when Winter Storm Jonas
hit, dumping two feet of snow on the region.

“We were interested in SDLG because they had a strong reputation built on value and easy
maintenance,” Karim explained. “We purchased the loaders in October of 2015 and never expected to
push them so hard, so soon. We initially chose them for construction work, but after the storm hit,
we had the LG938Ls working day and night for 40 hours straight, pushing and stacking snow. The
machines outperformed our expectations.”

SDLG wheel loaders are ideal for snow removal, as their value proposition works well for seasonal
applications—the machines don’t lose return on investment when they are not up and running. Also,
snow removal often involves corrosive materials, such as salt, which damages machines. SDLG wheel
loaders contain fewer sensitive electronics and other parts that could become damaged, resulting in
less of a capital loss if damaged.

The LG938L has an operating weight of 26,200 lbs and features a Tier 4i Deutz engine with 160 hp
and 530 lb.ft of torque. Other features include a ZF powershift transmission, dry-disc brakes, a
hydraulic quick coupler, a modern fit and finish with high visibility and an operator-friendly cab. A 12-
month and a 1,500-hour warranty comes standard.

Stasi Brothers is a family-owned business with 54 years of experience. They are considered
trendsetters in the region’s contracting business and were one of the first companies of its kind on
Long Island to purchase and employ a skid steer.

 
PRESS RELEASE / 9 MARCH, 2016

Stasi Brothers bolsters snow removal fleet with
SDLG

The New York-based company said that the brand’s wheel loaders are outperforming its expectations.
The machines came to the company through a long-standing dealer relationship.

For over 50 years, Stasi Brothers Asphalt & Masonry has been one of the Northeast’s premier, private
snow and ice removal companies. The Westbury, New York-based outfit has a large fleet of wheel
loaders, trucks and other vehicles that serve a wide variety of clients, and with it, a deep knowledge
of the tools that it takes to get the job done.



Malvese Equipment is the region’s oldest distributor of power equipment, having served Long Island
and the New York metropolitan area for more than 100 years. The company has locations in Hicksville
and Riverhead, New York, where more than 80 different brands of construction equipment are
available for purchase.

For more information on SDLG wheel loaders and the SDLG dealer network,
please visit www.sdlgna.com
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For most of Stasi Brothers’ history in snow removal, the company has been a partner with Hicksville,
New York-based dealer Malvese Equipment, which joined the SDLG dealer network in 2015. The
addition of Malvese to SDLG was fitting, considering the brand’s strategy of selling only through
expert dealers with long-standing ties to their communities. It was through this association that Stasi
Brothers learned of SDLG.

“Malvese has always been good to us,” said Sal Karim, general manager of Stasi Brothers. “Any time
we have an issue with a machine, they take care of it, whether that means quick repairs or
temporarily loaning out a wheel loader. When the LG938L was recommended to us for its reliability
and suitability for seasonal work, we were very comfortable making that move.”

Stasi Brothers purchased three 2.5 yd3 capacity SDLG LG938Ls and put them immediately to work
removing snow and ice. The wheel loaders highly impressed the company when Winter Storm Jonas
hit, dumping two feet of snow on the region.

“We were interested in SDLG because they had a strong reputation built on value and easy
maintenance,” Karim explained. “We purchased the loaders in October of 2015 and never expected to
push them so hard, so soon. We initially chose them for construction work, but after the storm hit,
we had the LG938Ls working day and night for 40 hours straight, pushing and stacking snow. The
machines outperformed our expectations.”

SDLG wheel loaders are ideal for snow removal, as their value proposition works well for seasonal
applications—the machines don’t lose return on investment when they are not up and running. Also,
snow removal often involves corrosive materials, such as salt, which damages machines. SDLG wheel
loaders contain fewer sensitive electronics and other parts that could become damaged, resulting in
less of a capital loss if damaged.

The LG938L has an operating weight of 26,200 lbs and features a Tier 4i Deutz engine with 160 hp
and 530 lb.ft of torque. Other features include a ZF powershift transmission, dry-disc brakes, a
hydraulic quick coupler, a modern fit and finish with high visibility and an operator-friendly cab. A 12-
month and a 1,500-hour warranty comes standard.

Stasi Brothers is a family-owned business with 54 years of experience. They are considered
trendsetters in the region’s contracting business and were one of the first companies of its kind on
Long Island to purchase and employ a skid steer.
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New Jersey DOT beats back Winter
Storm Jonas with SDLG

The New Jersey Department of Transportation (NJDOT) has been using eight SDLG wheel loaders for
snow removal duties this winter. It found them tough enough to weather the season’s biggest storm
yet.

Record snowfalls fell on the state of New Jersey in the wake of Winter Storm Jonas. Some regions
reported that more than two feet of snow accumulated in a single day. The massive amount of
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New Jersey DOT beats back Winter
Storm Jonas with SDLG

The New Jersey Department of Transportation (NJDOT) has been using eight SDLG wheel loaders for
snow removal duties this winter. It found them tough enough to weather the season’s biggest storm
yet.

Record snowfalls fell on the state of New Jersey in the wake of Winter Storm Jonas. Some regions
reported that more than two feet of snow accumulated in a single day. The massive amount of
precipitation meant that every tool in the state’s snow removal arsenal would be commissioned for
the cleanup, including eight SLDG wheel loaders.

Steve Butkus, crew supervisor for the NJDOT, said the wheel loaders excelled during the storm
cleanup due to their toughness and ease of use.

“When Winter Storm Jonas hit, I was suddenly responsible for clearing 24 inches of snow from 150
miles of highway,” he said. “The LG948L was our primary machine all through the process, running 24
hours a day to get the people of New Jersey moving again. It not only performed well, but did so
comfortably, thanks to its intuitive controls.”

In total, the NJDOT rented eight SDLG LG948Ls for the winter season. They were chosen because the
seasonal nature of the job often doesn’t put many hours on wheel loaders. Additionally, snow
removal often involves corrosive materials, such as large amounts of salt, so it made more sense to
let a less expensive wheel loader absorb the punishment.

“We put the SDLG loaders to the test, moving very close to 1,000 t of salt during the storm,” Butkus
said. “We wouldn’t even attempt this kind of punishing work with a premium loader, but SDLG hits
the right balance between performance and affordability.”

Of course, subjecting machines to such corrosive materials comes with risk, but that risk is mitigated

by its 12-month, 1,500-hour warranty. A seasoned, expert dealer network that provides 21st Century
product support also fully backs the wheel loaders. This makes SDLG wheel loaders an attractive
alternative to auction/used premium loaders that often come with no aftermarket support.

The 3.0 yd3 capacity LG948L has an operating weight of 30,200 lbs and features a Tier 4i Deutz
engine with 173 hp and 530 lb.ft of torque. Other features include a ZF transmission, dry-disc brakes,
a hydraulic quick coupler, a modern fit and finish with high visibility and an operator-friendly cab.

The NJDOT rented the eight SDLG wheel loaders from Penn Jersey Machinery. The company has
been in business since 1983, providing a range of construction equipment for both sale and rent. It
operates three main branches in Lionville, Pennsylvania; Deptford, New Jersey; and Somerville, New
Jersey.

For more information on SDLG wheel loaders and the SDLG dealer network,
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SDLG adds three new dealers to
North American Network

Wood’s CRW, Scott Van Keppel and Scott Equipment are the latest additions to SDLG’s
expanding footprint.

It’s been a little over two years since SDLG began selling its wheel loaders in the U.S. and Canada,
and already, the company is having an impact on the region. As the brand’s value proposition gains
traction, it has increasingly become important for the company to expand its dealer network to
satiate growing demand.

SDLG’s strategy in the region has been to partner with dealers that have proven their expertise



through years of excellent service and support to their customers. SDLG dealers must know their
markets well enough to introduce the brand to customers that will find great benefit in choosing its
wheel loaders, and then provide them with years of assistance.

The three newest dealers to sell SDLG wheel loaders wholly measure up to this standard and will be
important links in the brand’s continent-wide network. Wood’s CRW, Scott Equipment and Scott Van
Keppel will further expand the brand’s footprint in North America.

Wood's CRW

Wood’s CRW is a construction equipment specialist based in Williston, Vermont. Founded in 1961, the
company’s guiding business philosophy is a commitment to after-sale support, which makes it an

ideal partner to facilitate SDLG’s 21st Century Product Support.

Kevin Vellek, earthmoving equipment sales manager, said the company added the brand to its
portfolio to give customers an affordable, warranty-backed alternative to premium wheel loaders.

“A lot of our customers don’t need or don’t want to spend the money for the features of a premium
wheel loader,” he said. “We haven’t had a great option for them until now. With SDLG they can
purchase a brand-new machine that has a warranty for around the same price.”

Vellek expects his customers to use SDLG wheel loaders in a variety of applications, such as
agricultural work, small quarry jobs, landscaping, construction and municipal work. He also expects
there to be seasonal demand, especially for snow removal.

“It’s a great machine for snow removal because with the lower price, customers aren’t sacrificing too
much ROI,” Vellek added.

Scott Equipment

Also joining SDLG is Monroe, Louisiana-based Scott Equipment, a heavy equipment company with 24
locations in seven states. The dealer will introduce the wheel loaders in the New Orleans metro area
and expand availability according to customer demand.

Joey Reeves, store manager for the New Orleans market, said he envisions SDLG being a great
option for his customers, who work in a variety of industries. He especially thinks the brand will be a
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hit with those working in concrete and stevedoring operations.

“At Scott Equipment, we’re committed to helping our customers get the right equipment at the right
time and for the right price, no matter the industry,” he said. “We recognize that SDLG shares this
philosophy with us.”

Scott Equipment has been an authority on construction and material handling equipment since 1939.
The company’s superior 24-hour service support, extensive parts inventory and wide consumer base
make it an ideal addition to SDLG’s network.

Scott Van Keppel

Scott Van Keppel is a partnership between Scott Equipment and G.W. Van Keppel of Kansas City,
Missouri, formed in 2007. It will begin selling SDLG wheel loaders from all three of its locations:
Omaha, Nebraska; Cedar Rapids, Iowa; and Ankeny, Iowa.

Doug Wilson, division manager, expects his Midwestern customer base to find SDLG ideal for farming
and agricultural applications, including field preparation, dairy operations, and the grain and fertilizer
sectors. He said the company was drawn to the brand’s quality and reliability.

“SDLG wheel loaders have a good reputation around the world. As one of the world’s best-selling
wheel loader brands, we’ve seen the product prove itself reliable over the years,” he said. “It’s a great
time for us to begin selling SDLG because we think customers in the Midwest will find it a good
alternative to the more expensive, premium wheel loaders.”

Scott Equipment and G.W. Van Keppel share a combined 160-year history of service excellence. The
shared experience between the two companies made Scott Van Keppel a perfect fit for SDLG’s
strategy of bringing on dealers with proven track records.

The full lineup

All three dealers plan to offer SDLG’s complete North American lineup of four wheel loaders. They will
also fully back the machines, providing extensive product support and service. The range includes:

The SDLG LG938L, a 2.5 yd³ capacity wheel loader; the LG948L, a 3.0 yd³ capacity wheel loader; the
LG958L, a 4.0 yd³ capacity wheel loader; and the LG959, which has the same basic specs as the
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LG958L, but with wet disc brakes rather than dry disc. All four loaders are backed by a 12-month,
1,500-hour manufacturer’s warranty, and customers can expect parts to ship in as little as 24 hours.

Al Quinn, director of SDLG North America, said these recent additions to SDLG’s dealer network fit
with the blueprint that the company has laid out to succeed in North America.

“For SDLG to become a major player in North America, we must offer great products and affiliate
ourselves with great dealerships that take care of their customers — even after the deal is done,” he
said. “We’ve taken care of the former, and with the addition of these exemplary dealers, we’re
confident in the latter.”

For more information on the product and the SDLG dealer network,
please visit www.sdlgna.com
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WF Botkin builds bridges with SDLG

When the Canadian construction company needed a wheel loader to support a new bridge project, it
found an ideal machine in SDLG.

Capital management is the hallmark of any successful construction company. Investments in
equipment are expensive, and every machine must generate return on its investment. An expensive
machine left idling can become a financial albatross for a small business.

It was this notion that led Regina, Saskatchewan, Canada-based WF Botkin Construction to invest in
an SDLG wheel loader. Though the company has several material handling sites in its region, it only
needed a machine to work a few days a week on a new bridge project. A large outlay on a premium
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WF Botkin builds bridges with SDLG

When the Canadian construction company needed a wheel loader to support a new bridge project, it
found an ideal machine in SDLG.

Capital management is the hallmark of any successful construction company. Investments in
equipment are expensive, and every machine must generate return on its investment. An expensive
machine left idling can become a financial albatross for a small business.

It was this notion that led Regina, Saskatchewan, Canada-based WF Botkin Construction to invest in
an SDLG wheel loader. Though the company has several material handling sites in its region, it only
needed a machine to work a few days a week on a new bridge project. A large outlay on a premium
wheel loader that wouldn’t be in continuous use would not have made financial sense.

“We recently won a project to replace some bridges in Regina and we needed a wheel loader to
support our operations,” said Clair Botkin, vice president of the company. “We’re primarily moving
barricades around the job sites and loading materials, so we didn’t need a wheel loader working
constantly. We didn’t need the features of a more expensive loader for our work, either.”

Botkin brought his needs to Regina, Saskatchewan-based Redhead Equipment. The two companies
had had a relationship for years, so Botkin trusted the dealer to suggest a machine that would be a
good fit and to then support the wheel loader through its lifecycle. Redhead suggested the SDLG
LG959.

The LG959 has an operating weight of 38,250 lbs. It features a Tier 3 Deutz engine with 224 hp and

777 lb.ft of torque; ZF transmission and axles; wet disc brakes; a hydraulic quick coupler and 3rd

function hydraulics; a modern fit and finish with high visibility; and an operator-friendly cab. It comes
with a 12-month, 1,500-hour warranty.

For its first project, the SDLG loader is building a box culvert bridge. There the machine is moving
barricades that detour traffic around the site, and handling granular materials for the bridge’s
construction. It’s also placing backfill around the structure’s culverts. The project began in late spring
and is expected to wrap up in October. When the job is complete, Botkin will transfer the wheel
loader to one of its stockpile facilities, moving concrete rock, base material, sand and peat rock,
among other materials.

“The SDLG wheel loader has been working well on the job site,” Botkin said. “It came with bucket
and forklift attachments, which we definitely need and utilize—these attachments were a big reason
why we went with SDLG. I would consider purchasing more of them when the need arises.”

Botkin said that the SDLG 12-month, 1,500-hour warranty was another motivation for choosing SDLG.
The company had considered a used wheel loader, but was won over by the brand’s warranty and the
fact that it would be backed by Redhead Equipment. “Our relationship with Redhead gave us a great
deal of confidence,” Botkin said.

WF Botkin Construction is a family-owned business with 57 years of experience. In addition to its
bridge building activities, the company also has a concrete plant, stationary and portable asphalt
plants, a dirt crew and it deals in general construction.

Redhead Equipment is a privately owned and operated heavy equipment dealership in Saskatchewan
that has served the region for more than 65 years. Redhead has seven locations, making it one of the
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among other materials.

“The SDLG wheel loader has been working well on the job site,” Botkin said. “It came with bucket
and forklift attachments, which we definitely need and utilize—these attachments were a big reason
why we went with SDLG. I would consider purchasing more of them when the need arises.”

Botkin said that the SDLG 12-month, 1,500-hour warranty was another motivation for choosing SDLG.
The company had considered a used wheel loader, but was won over by the brand’s warranty and the
fact that it would be backed by Redhead Equipment. “Our relationship with Redhead gave us a great
deal of confidence,” Botkin said.

WF Botkin Construction is a family-owned business with 57 years of experience. In addition to its
bridge building activities, the company also has a concrete plant, stationary and portable asphalt
plants, a dirt crew and it deals in general construction.

Redhead Equipment is a privately owned and operated heavy equipment dealership in Saskatchewan
that has served the region for more than 65 years. Redhead has seven locations, making it one of the
largest equipment dealers in the province. The company sells new and used trucks and trailers, and
construction, agriculture and forestry equipment.

For more information on the product and the SDLG dealer network,
please visit www.sdlgna.com
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Emshay Enterprises favors SDLG over auction
wheel loaders

The rock and gravel producer weighed the cost-value proposition and chose a brand-new SDLG wheel
loader over a similarly priced used machine from a premium brand.

Emshay Enterprises uses its SDLG LG959 to lift a load at a rock pit in Moose Jaw, Saskatchewan, Canada.

Emshay Enterprises is a family-owned construction aggregates business based in Moose Jaw,
Saskatchewan, Canada. Like many small businesses, overhead costs are the key to its profitability.

When the company needed a wheel loader to work its rock pit, it was presented with a choice: a
used, auction-bought premium machine, or a brand new SDLG wheel loader. Emshay Enterprises
went with the SDLG, and after almost two years on the job, the company is sure it made the right
choice for its business.

Shayne Emmons, owner and president of the Emshay Enterprises, said its purchase of a SDLG LG959



was based on the unique needs of his company. He did not want to purchase a premium wheel
loader with features that he did not need. Also, he said, the company’s track record with used auction
machines left much to be desired.

“I used to go to auction sales and search for wheel loaders from the early 2000s, but once I put them
to use, none of the machines lasted very long,” he explained. “With the SDLG LG959, I got a brand
new machine with a warranty and support from Redhead Equipment, a dealer that I trust. Plus, the
loader was priced very well – I was not paying for features that I didn’t need. ”

Emshay is using the LG959 in its rock pit, and is only using the machine some 300 – 500 hours per
year. Emmons said the wheel loader’s 4.0 yd³ bucket size has increased the company’s efficiency,
feeding the company’s wash plant with up to 193 USt of rock and gravel in an hour, far more than the
company was able to move with previous machines. The larger loads the company can move with the
LG959 allow Emshay to keep the wash plant continuously running, removing silt from the
construction aggregates, increasing the company’s yield.

The LG959 is also being used to load the final aggregate product into trucks for shipment. The
increased bucket size also allows Emmons to load trucks with gravel in only four to six passes, where
before, with a smaller bucket, it took up to eight passes.

“I have buyers that load the aggregates themselves,” Emmons explained. “Quite a few have been
very impressed with the LG959 and with my recommendation, are now considering purchasing one,
too. I would definitely recommend the SDLG loader and I may even buy another for our company.”

Emmons also purchased a scale to add on to the LG959, allowing the company to weigh aggregates
onboard the loader. With the scale, Emshay can weigh a load while the loader is moving it, and then
dump the rock directly into the trailer, rather than unloading the aggregate onto a scale only to reload
it for shipping.

“The onboard scale upgrade was useful and also very affordable,” Emmons said. “I appreciated that I
only needed to pay for the features I wanted and not the features that I didn’t need.”

Emmons also likes how easy the LG959 is to use and maintain. Sometimes, Emshay’s customers use
the SDLG loader to load rocks onto their own trucks, and Emmons has never had to instruct them on
how to use the machine—they are able to figure out its user-friendly interface without additional
training.
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The LG959 is also being used to load the final aggregate product into trucks for shipment. The
increased bucket size also allows Emmons to load trucks with gravel in only four to six passes, where
before, with a smaller bucket, it took up to eight passes.

“I have buyers that load the aggregates themselves,” Emmons explained. “Quite a few have been
very impressed with the LG959 and with my recommendation, are now considering purchasing one,
too. I would definitely recommend the SDLG loader and I may even buy another for our company.”

Emmons also purchased a scale to add on to the LG959, allowing the company to weigh aggregates
onboard the loader. With the scale, Emshay can weigh a load while the loader is moving it, and then
dump the rock directly into the trailer, rather than unloading the aggregate onto a scale only to reload
it for shipping.

“The onboard scale upgrade was useful and also very affordable,” Emmons said. “I appreciated that I
only needed to pay for the features I wanted and not the features that I didn’t need.”

Emmons also likes how easy the LG959 is to use and maintain. Sometimes, Emshay’s customers use
the SDLG loader to load rocks onto their own trucks, and Emmons has never had to instruct them on
how to use the machine—they are able to figure out its user-friendly interface without additional
training.

The LG959 has an operating weight of 38,250 lbs. It features a Tier 3 Deutz engine with 224 hp and
777 lb.ft of torque; ZF transmission and axles; wet disc brakes; a hydraulic quick coupler and 3rd
function hydraulics; a modern fit and finish with high visibility; and an operator-friendly cab. It comes
with a 12-month, 1,500-hour warranty.

“The warranty is great, it was one of the big factors in the purchase decision,” Emmons said.

Emshay Enterprises is a family-owned business that has been producing and selling aggregates for 15
years. The company operates two crushers, a wash plant, and a rip-rap plant to mine sand and
gravel. It has a fleet of 10 trucks, as well as a crew of private truck operators that deliver to
customers.

Redhead Equipment is a privately owned and operated heavy equipment dealership in Saskatchewan
that has serving the region for more than 65 years. Redhead has seven locations, making it one of
the largest equipment dealers in Saskatchewan. The company sells new and used trucks and trailers,
and construction, agriculture and forestry equipment.

For more information on the product and the SDLG dealer network,
please visit www.sdlgna.com
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SDLG wheel loaders show value for rental
market

Easy maintenance and reduced investment generate more ROI for rental houses.

Motion Machinery is a Texas-based equipment rental company in a very competitive market. With a
fleet of more than 80 machines, the company has a wide array of equipment, including machines
from several premium brands. But two factors were cutting into the Tomball company’s bottom line:
initial acquisition costs and time-consuming maintenance.

In a move toward a more profitable wheel loader lineup, Motion Machinery purchased a SDLG LG938L
on the recommendation of Conrad Construction, another Texas-based company using the brand’s
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market

Easy maintenance and reduced investment generate more ROI for rental houses.

Motion Machinery is a Texas-based equipment rental company in a very competitive market. With a
fleet of more than 80 machines, the company has a wide array of equipment, including machines
from several premium brands. But two factors were cutting into the Tomball company’s bottom line:
initial acquisition costs and time-consuming maintenance.

In a move toward a more profitable wheel loader lineup, Motion Machinery purchased a SDLG LG938L
on the recommendation of Conrad Construction, another Texas-based company using the brand’s
machines. The initial price of the wheel loader was significantly lower than premium machines, and
the company since found that the loader’s easy-access design will reduce the amount time and
money spent on keeping it running.

“I have a friend from Conrad Construction who had recently purchased an SDLG wheel loader, and he
loved it,” explained Don Cannon, owner of Motion Machinery. “I previously worked as a dealer, so I
know that acquisition and maintenance costs are the key to making money in the rental market. The
LG938L’s price was right where we needed it to be and the easy maintenance will save us money
over the long haul.”

Cannon said premium brand wheel loaders are becoming increasingly complex, making it more
difficult for small shop owners to repair and maintain their machines. They have to spend more time
figuring out how to work on the machines, which costs money, and the actual maintenance and
repairs inherently take longer. In the rental market, downtime means a hit on the bottom line. The
quicker a machine is up and running, the quicker it can make money for its owner.

All SDLG wheel loaders feature easy-access engine compartments on all sides of the machine. Most
of the machine’s vital parts are accessible within seconds, reducing the amount of labor hours needed
for maintenance or repairs. The LG938L also has dry disc brakes that are easy to access for changing
brake pads. Cleaning and routine tasks are simpler and take less time than when working on
premium machines.

Cannon said that his SDLG wheel loader has been performing so well that Motion Machinery rarely
sees the machine in the shop. The machine has reached some 80% usability in its 10 months on the
fleet.

“We rarely get to see the machine at
our yard,” he explained. “Even better,
the renters return the machine feeling
very satisfied - we have had no issues
or complaints. The SDLG wheel loader
performs just as well as any of the
other premium brand equipment I have
owned.”

The LG938L has shown provided other
benefits to Motion Machinery’s fleet,
too. Its no-frills configuration is easier
for rental customers to learn and
operate. The added features of
premium brands often mean more time
spent figuring out how to use them.
Also, the company doesn’t have to pass
on the price of those extra features to
customers.

“We didn’t have to pay for any of the
extra features that our rental customers
don’t need,” Cannon said. “And we don’t
have to charge our customers for features they won’t use. We were able to get all of the attachments
we needed to ensure the LG938L would be flexible and able to work on different applications, too.”

The LG938L is a 2.5 yd³ wheel loader with an operating weight of 23,150 lbs. It features a Tier 4
Deutz engine with 160 hp and 530 lb.ft of torque; ZF transmission; dry disc brakes; a hydraulic quick



coupler and 3rd function hydraulics; a modern fit and finish with high visibility; and an operator-
friendly cab. It also comes with a 12-month, 1,500-hour warranty.

Another big plus for Motion Machinery is SDLG’s support and service network. The company
purchased the wheel loader from Dallas-based ROMCO Equipment, a dealer it had worked with for
years and trusted. ROMCO assisted in picking out a model that would be ideal for the local rental
market, and outfitted the machine with the requisite bucket and fork attachments.

SDLG makes it a point to partner with seasoned, expert dealerships that can facilitate the brand’s
21st Century Product Support. The brand now features locations across North America, all with
dealers that have significant time spent working in their local markets.

“Between the price, the great features and the dealer support, the SDLG wheel loader has been a
great piece of equipment to own for the rental market,” Cannon said. “I have been very satisfied and
I have recommended the SDLG brand to other equipment owners. I am even considering adding
more SDLG wheel loaders to my fleet when the need arises.”

Motion Machinery, located in Tomball, Texas, has been serving the local construction industry for
more than 18 years, and owner Don Cannon has more than 40 years of experience in the industry.
The company owns more than 80 pieces of equipment, and prides itself on quality customer service.
Motion Machinery is a full service shop providing equipment rental, repair and sales.

ROMCO Equipment, based in Dallas, Texas, was founded in 1961 and provides equipment for the
construction, mining, paving and aggregate industries. The family-owned business has 10 branches
across Texas.

For more information on the product and the SDLG dealer network,
please visit www.sdlgna.com
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Whitehead and Johns recycles with SDLG

James Whitehead and Joe Johns of Whitehead and Johns show off the Floridian company's SDLG LG959L.

The Floridian company has found that SDLG wheel loaders are ideal for its recycling
business.

When one of Whitehead and Johns’ wheel loaders blew a transmission that would take several
months to fix, the company found itself in a pitch. The North Fort Myers, Florida-based company
needed a wheel loader that would hold up to the rigors of its recycling duties. It sought help from
Flagler Construction Equipment, its local SDLG dealer, and in the end, found an ideal fit with the



SDLG LG958L wheel loader.

Whitehead and Johns became a recycling company in 2004, but James Whitehead has been working
in the field since 1966. Over the years, he’s learned about construction equipment. He’s owned
several wheel loaders over the years and said his SDLG wheel loader performs as well as any
machine he’s ever owned.

“We’ve been using the LG958L for six months now, and it’s been performing great for us,” he said.
“We are using it to recycle dirt, brick, concrete asphalt, construction debris, field top soil and other
salvaged materials. The ZF transmission and SDLG axles are especially durable, and the Deutz engine
works as well as any wheel loader on the market.”

Whitehead and Johns has three locations and each uses one wheel loader for material handling. The
company is using its SDLG wheel loader five days a week, averaging about 30 hours of duty each
week. Its LG958L loads materials into one of its facility’s crushers and screeners. The work is tough
on wheel loaders but the LG958L has handled it with ease. Whitehead said that the company didn’t
need the features of a premium machine for its recycling tasks.

The LG958L features a 4.0 yd3 capacity bucket, Tier 3 Deutz engine with 224 hp and 777 lbf.ft of

torque. It has an operating weight of 38,250 lbs, a hydraulic quick coupler and 3rd function hydraulics
come standard. Wet disc brakes are available for the loader, but Whitehead and Johns chose dry disc
brakes for their easy cleaning and maintenance.

Whitehead and Johns purchased its wheel loader from the Fort Myers branch of Tampa, Florida-based
Flagler Construction Equipment. The company factored the dealership’s ability to respond quickly with
parts and service into its decision, proving SDLG’s strategy to partner with seasoned, skilled
dealerships.

“We were already down one wheel loader that was going to take six months to fix, so we really
wanted to purchase an SDLG loader from a dealer that could have us up and running, with new parts
or service, fairly quickly,” Whitehead said.

Like all SDLG dealerships, Flagler CE stocks a wide range of construction equipment and has a team

of well-trained sales and service personnel to back its SDLG products. It also offers SDLG’s 21st

Century Product Support, which uses a central parts location to ship parts to customers and dealers,
often within 24 hours. All of the brand’s wheel loaders are backed by a 12-month, 1,500-hour
manufacturer’s warranty.

For more information on SDLG wheel loaders and the SDLG dealer network, please visit
www.sdlgna.com
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SDLG adds Strongco, Atlantic region to its ranks

The Canadian seller and renter of construction equipment expands its SDLG offerings to several 
more branches.

Ken Redden, parts supervisor Strongco, Dartmouth; Stephen George, regional vice president, Strongco Atlantic Region;
Kenny Leighton, manager customer solutions, SDLG North America; Pat Callahan, product support manager, Strongco
Atlantic Region; David Major, CSR, Nova Scotia; Chris Hood, service supervisor, Strongco Dartmouth, celebrate
Strongco, Atlantic region, joining the SDLG North America dealer network.

Less than one year after expanding its range of construction equipment to include SDLG wheel
loaders, Strongco is rolling out the brand to even more of its locations. In 2014 the company began
selling the wheel loaders at branches in Alberta, Quebec and Ontario. Now the company’s branches in
Dartmouth, Nova Scotia, and Moncton, New Brunswick, will join the dealer network.

Strongco’s Stephen George, regional vice president, Atlantic, said that the company was having
success selling the wheel loaders to a diverse range of customers and that the timing was right to
expand the offering to the Atlantic region.



“The value proposition of SDLG wheel loaders makes them attractive to all kinds of companies,” he
said. “We’ve seen that people desire a well-made loader with a solid warranty and they don’t
necessarily need the features of a higher-priced premium machine. Offering SDLG to customers in the
Atlantic region expands our portfolio to include wheel loaders for these types of customers.”

Adding Strongco Atlantic to its dealer network reinforces SDLG’s strategy of partnering with
established, experienced dealerships – the types of dealerships that know exactly what their
customer’s needs are and can provide them superior service and support. Strongco Atlantic will sell
and provide support for the entire range of SDLG wheel loaders, which include:

The SDLG LG938L, a 2.5yd³ capacity wheel loader; the LG948L, a 3.0 yd³ capacity wheel loader; the
LG958L, a 4.0 yd³ capacity wheel loader; and the LG959, which has the same basic specs as the
LG958L, but with wet disc brakes rather than dry disc. All four loaders are backed by a 12-month,
1,500-hour manufacturer’s warranty.

Al Quinn, director of SDLG North America, said the expansion of SDLG wheel loaders to additional
Strongco locations is a win for both Strongco and its customers.

“Strongco’s customer will have more choices when they look to purchase a wheel loader, with SDLG
providing a well-made machine, backed by a solid warranty,” he said. “It’s a great choice for
companies that don’t need premium features on their wheel loader or would like an alternative to
used equipment. And of course, Strongco’s reputation speaks for itself – they will provide excellent
service and support.”

For more information on the product and the SDLG dealer network,
please visit www.sdlgna.com
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About SDLG

Shandong Lingong Construction Machinery Co., Ltd., (known as Lingong) is one of
China’s leading manufacturers of construction equipment, which it produces under
the SDLG brand. It is one of the world’s leading suppliers (by volume) of wheel
loaders. The company’s headquarters are in Linyi, China and it has an additional
manufacturing facility in Pederneiras, Brazil.

SDLG products are targeted to the value segment and are known for their reliability
and robust performance on site. The company has an established and experienced
dealer network in the export markets in which it operates. This network is
dedicated to providing excellent parts availability. Lingong was founded in 1972
and currently employs 3,150 people.
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SDLG adds Strongco, Atlantic region to its ranks

The Canadian seller and renter of construction equipment expands its SDLG offerings to several 
more branches.

Ken Redden, parts supervisor Strongco, Dartmouth; Stephen George, regional vice president, Strongco Atlantic Region;
Kenny Leighton, manager customer solutions, SDLG North America; Pat Callahan, product support manager, Strongco
Atlantic Region; David Major, CSR, Nova Scotia; Chris Hood, service supervisor, Strongco Dartmouth, celebrate
Strongco, Atlantic region, joining the SDLG North America dealer network.

Less than one year after expanding its range of construction equipment to include SDLG wheel
loaders, Strongco is rolling out the brand to even more of its locations. In 2014 the company began
selling the wheel loaders at branches in Alberta, Quebec and Ontario. Now the company’s branches in
Dartmouth, Nova Scotia, and Moncton, New Brunswick, will join the dealer network.

Strongco’s Stephen George, regional vice president, Atlantic, said that the company was having
success selling the wheel loaders to a diverse range of customers and that the timing was right to
expand the offering to the Atlantic region.
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SDLG boosts productivity for PA Pellets

The waste-to-energy recycler turned to SDLG for a value-priced machine that would enable the
company to increase its workload while cutting its costs.

PA Pellets uses its SDLG LG959 with a pole claw attachment to move lumber around its production plant.

PA Pellets had a problem. Its older model wheel loader was nearing the end of its lifecycle, requiring
lots of downtime to perform maintenance. The company needed a wheel loader that could handle the
rigors of its waste-to-energy wood pellet manufacturing, but didn’t also break the bank. Service and
support would be key, as the company had endured enough downtime already due to its ailing wheel
loader.

A solution came in the form of a SDLG LG959. The Rochester, New York-based company said the
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SDLG boosts productivity for PA Pellets

The waste-to-energy recycler turned to SDLG for a value-priced machine that would enable the
company to increase its workload while cutting its costs.

PA Pellets uses its SDLG LG959 with a pole claw attachment to move lumber around its production plant.

PA Pellets had a problem. Its older model wheel loader was nearing the end of its lifecycle, requiring
lots of downtime to perform maintenance. The company needed a wheel loader that could handle the
rigors of its waste-to-energy wood pellet manufacturing, but didn’t also break the bank. Service and
support would be key, as the company had endured enough downtime already due to its ailing wheel
loader.

A solution came in the form of a SDLG LG959. The Rochester, New York-based company said the
wheel loader has been an ideal fit for its fleet. PA Pellets has the wheel loader working eight to 10
hours a day, lifting loads up to 5,000 USt of pole wood, saw dust and wood tips.

Jeremy Watson, vice president of operations at PA Pellets, noted that the price of the machine
allowed the company to update its fleet, and the machine’s easy access maintenance panel allows for
only minimal downtime.

“The SDLG LG959 truly is a good buy for the cost. The parts and services are all there, which is one
of the most valuable aspects of the machine,” he said. “And we really like how easy the machine is to
maintain. The access panels make it much easier to perform routine maintenance.”

Flexibility was also a factor in PA Pellets choice to purchase an SDLG machine, Watson added. The
company uses several attachments for its work and found the LG959 was ready to plug and play right
away. He noted the third function hydraulics, which come standard on SDLG wheel loaders, factored
into the company’s purchase.

The LG959 flexes its 4.0 yd3 bucket, hauling a large load of wood tips across the production yard.

The LG959 has a 4.0 yd³ bucket and operating weight of 38,250 lbs. It features a Tier 3 Deutz
engine with 224 hp and 777 lb.ft of torque; ZF transmission and axles; wet disc brakes; a hydraulic
quick coupler and 3rd function hydraulics; a modern fit and finish with high visibility; and an
operator-friendly cab. It comes with a 12-month, 1,500-hour warranty.

PA Pellets purchased the machine from SDLG dealer Vantage Equipment, which is based in Syracuse,
New York. The company met Vantage at Empire Farm Days, an annual trade show in Seneca County,
New York. Service and support were a big draw for PA Pellets, proving SDLG North America’s strategy

of partnering with seasoned, expert dealerships. Vantage also makes use of SDLG’s 21st Century
Product Support.

“The wheel loader has been very well supported by Vantage Equipment, which gives us a lot of
confidence in using the machine,” Watson said. “Overall, we are very happy with the LG959.”

PA Pellets began producing wood pellets in 2006 and was acquired by Biomaxx in 2010. The waste-



to-energy company is a vertically integrated wood pellet producer with a fully operational wood pellet
production facility, an on-site sawmill, in-woods and in-yard chipping operations, forestry operations,
trucking and logistics operations. The Ulysses location utilizes locally sourced wood fiber materials
found in the great state of Pennsylvania.

Vantage Equipment was founded in 2005. Its management team has extensive experience in many
leading brands of construction equipment. The company operates from three New York locations,
including Batavia, Albany and its headquarters in Syracuse.

For more information on the product and the SDLG dealer network,
please visit www.sdlgna.com
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missions regulations have brought more to wheel loaders than cleaner burning engines. They have 
resulted in advances in electronics that facilitate greater communication and integration between 
operating systems, enabling the machines to do more with increased efficiency. Many manufacturers 
have taken advantage to develop advanced electronic controls and features that help boost the pro-

ductivity, reliability and fuel efficiency of their mid- and full-size models even further.
Yet, such features have the potential to add cost and/or design complexity. Efficiency 

gains can often offset any associated owning and operating cost increase in the right appli-
cations, but the ROI is not clear-cut in all circumstances. As such, manufacturers 

are taking differing approaches to tailor wheel loader technology to specif-
ic customer needs. Following is a look at the approaches of four key 

industry suppliers.

“As wheel loader technology evolves, some contractors believe 
they face a choice between affordable, ‘low frills’ designs and more 
expensive machines offering a full range of the latest technological 

improvements,” notes Steve DePriest, product specialist, Hyundai 
Construction Equipment Americas. “We offer machines incorporating 

technologies that enhance productivity, serviceability and operator com-
fort and convenience at prices that most contractors find very competitive.”
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Hyundai has enhanced the 
electronic controls on its load-
ers as a whole to complement 
the advanced electronics needed 
for engine emissions compliance. 
“Many of our customers have 
learned about the Tier 3 and Tier 
4 emissions levels through the 
trucking industry,” says DePriest. 
“So the advanced electronics 
of the diesel engines are being 
accepted in the marketplace as 
requirements, rather than as 
optional equipment.”

Hyundai’s objective is to 
ensure its machines are as user 
friendly as possible while deliver-
ing added sophistication. “One 
major driver for more sophis-
ticated technology is the need 
for information,” says DePriest. 
“To satisfy the needs of both 
customers and Hyundai to mon-
itor machine performance at all 
times, [we equip] all of our con-
struction machines with our 
proprietary Hi-mate remote 
monitoring system.”

Hi-mate provides contrac-
tors and dealer service personnel 
with access to vital machine ser-
vice and diagnostic information 
via any computer or smartphone 
with Internet access. “Users 
can pinpoint machine location 
using digital mapping and set 
machine work boundaries. This 
can reduce the need for multiple 
service calls,” DePriest explains. 
“Hi-mate saves time and money 
for the owner by promoting 
preventive maintenance and 
reducing machine downtime.”

The system notifies the 
operator when preventive 
maintenance is needed, and 
continually runs diagnostics 
to identify and address any 
issues in the machine. “If the 
customer follows the recom-
mended preventive maintenance 
and responds immediately to 
any warning lights, repair costs 
should be minimized,” says 
DePriest. “We have customers 
who report experiencing uptime 
of 98% over the life of their 
Hyundai fleet.”

While the machine is cap-
turing this diagnostic data, the 
contractor is able to follow its 
work history, including weight 
of materials moved, key on/off, 
location, engine mode, etc.

Advances in design also 
extend to the operator. “We have 
found if the machine operator 
is making the buying deci-
sion, then more of the comfort 
options typically are chosen,” 
DePriest notes. “In fact, most 
of our machines are sold fully 
loaded, including features such 
as rearview camera, ride control 
and weighing systems.”

More sophisticated electron-
ics have led to improvements in 
self-diagnostics, telematics and 
overall communication with-
in KCMA’s new Z7 generation 
Kawasaki-KCM wheel load-
ers, as well, allowing dealers and 
fleet owners to better manage the 
maintenance and overall health 

of the machines. Telematics, in 
particular, are delivering benefits 
by providing remote access to 
key operating data and inform-
ing fleet managers of immediate 
issues. The technology also pro-
vides a database of operational 
data over time to show trends 
and patterns that can be benefi-
cial in managing the fleet.

In addition, KCMA is 
using electronics to control the 
hydraulics, powertrain and safety 
features in its loaders, incorpo-
rating it into an overall package 
called Intellitech. This package 
encompasses a number of auto-
mated control features. 

For example, the Intellidig 
feature uses sensors to tell the 
engine control unit (ECU) to 
reduce power to the wheels (rim-
pull) at the point where wheel 
slippage would normally occur 
to reduce tire spin. By reduc-
ing wheel slippage or spin, the 
operator can extend the hours 
achieved from a set of tires. With 
tires accounting for about 20% 
of overall wheel loader own-
ing and operating costs, this can 
result in substantial savings. 

One of the safety features 
included in the package is 
Flexshift, which prevents the 
loader from upshifting into a 
higher gear when the boom arms 
are raised, providing maximum 
operator control. Activated auto-
matically when the operator 
begins to raise the lift arms while 
traveling, it tells the transmis-
sion to stay in the current gear 

and maintain a set speed while 
approaching a truck or hopper.

Features such as these are 
intended to take the decision 
making out of the operator’s 
hands, and allow an experienced 
operator to customize the load-
er settings to the environment 
or application, according to 
KCMA. It also results in “smart 
machines” that are constant-
ly “learning” the habits of the 
operator and adapting to ground 

conditions for optimal fuel effi-
ciency and production. 

Constant communication 
between the hydraulic system 
and engine enable maximum fuel 
efficiency, either through increas-
ing hydraulic pressure — which 
takes the load off of the engine 
— or by using more horsepower 
to get through a tough dig-
ging situation, says KCMA. For 
every gallon of fuel saved, the 
company estimates a $35,000 
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Masters of every trade.
RAM 1500: BEST-IN-CLASS FUEL ECONOMY–29 MPG HWY1

RAM 3500: BEST-IN-CLASS 30,000 LB TOWING–865 LB-FT TORQUE2

RAM CHASSIS CAB: BEST-IN-CLASS 37,500 GCWR3

RAM PROMASTER cITY™: BEST-IN-CLASS 1,883 LB PAYLOAD4

RAM Promaster®: Best-in-class 4,440 lb payload5

RAM 5500 

RAM® commercial trucks

UP TO

IN ON THE JOB
INCENTIVES
IN ADDITION TO
CURRENT OFFERS6

1 Standard pickup class. EPA estimate. Ram 1500 HFE EcoDiesel 4x2. Actual results may vary. 2 350/3500 pickups. Available Cummins® Diesel when 
properly equipped. 3 Based on 3–5 pickup-based conventional cab chassis over 10,000 GCWR. 4 Based on Small Commercial Van segment. 5 Based on Class 
2 Cargo Van (single rear-wheel axle). 6 Includes $500 On The Job Upfi t Bonus Cash Allowance on most 2014 and 2015 Ram Commercial vehicles. Must take 
delivery by 6/30/15. See participating dealer for incentive details and eligibility requirements. ©2015 FCA US LLC. All Rights Reserved. Ram is a 
registered trademark of FCA US LLC. Cummins is a registered trademark of Cummins Inc.

or $40,000 fuel savings over a 
10,000-hour machine life.

While electronic controls 
have been added in many areas, 
KCMA chose not to include the 
hydraulic or steering controls. 
The company acknowledges that 
electronics in these areas have 
some design value and allow 
for certain manufacturing and 
design benefits. However, it feels 
the reliability and controllability 
of hydraulic/hydraulic controls 
in these areas provide more value 
to its customers.

Edward Wagner, director of New 
Technology, LiuGong, agrees that 
the ability to capture and utilize 
a wide range of data is a signifi-
cant benefit of today’s electronics 
technology. “The electronic 
injection engines now have a 
whole set of data that is available 
to the vehicle’s main controller,” 

he states. “That data can be used 
to adjust operating parameters 
of various systems, such as the 
transmission, loader hydraulics or 
hydraulic fan drive.”

The equipment, as a com-
prehensive system, can then be 
optimized for performance, effi-
ciency or a balance between the 
two. “Better load management 
and semi-automation of vehicle 
operations can then occur trans-
parently to the operator, while 
still maintaining a good, direct 
feel of operation,” says Wagner.

The primary objective for 
LiuGong’s New Technology group 
is to take this technology and 
make it appropriate for the specif-
ic market and application. “There 
are many variables involved with 
total life-cycle ownership of the 
[equipment] and its productiv-
ity that must be considered when 
choosing the appropriate technol-
ogy,” says Wagner. “For example, 
in some markets, direct belt-driv-
en fans are the optimal solution. 

For other markets, fully electron-
ically controlled hydraulic fans 
are optimal.”

Customer demands, local 
maintenance and service capabil-
ities and the funds available for 
initial purchase vs. cost of own-
ership all weigh into technology 
decisions. “That said, whenever 
possible, we do try to satisfy the 
customer requirements with the 
simplest possible solution. As a 
general rule, a more simple sys-
tem is more robust, more reliable 
and more cost effective for our 
customers,” Wagner states.

“For example, electronic-
controlled hydraulics have more 
parts than the simple mechani-
cal controls,” he comments. “In 
applications where the machine 
is seeing a high number of hours 
in a repeatable production envi-
ronment, such as skip yards or 
mines, the focus is on productiv-
ity. Obviously, operator comfort 

is a key part to productivity over 
the life span of the machine, so 
gains inside the cab can yield 
significant gains in both produc-
tivity and efficiency.”

But there is no one-size-fits-
all solution. “The appropriate 
technology applied to a partic-
ular [machine] for a particular 
market is a trade-off between 
the initial purchase price and 
the longer-term owning and 
operating costs,” says Wagner. 
“Some markets and some cus-
tomers simply are willing to pay 
more per hour to operate for 
the lower initial purchase price. 
Ultimately, this is a direct cus-
tomer decision.”

While productivity and per-
formance is the deciding factor 
for many end users, for those 
working in remote areas or on 
difficult to reach jobsites, reli-
ability and durability may be at 
a premium. “Also, being able 
to repair the machine at a basic 
machine shop or workshop is 

an advantage for remote appli-
cations,” says Wagner. “When 
analyzing the balance between 
feature-rich and basic machines, 
all those considerations must be 
made with a premium on the 
fact the machine must keep run-
ning in order to create a return 
on investment for the owner.”

While recognizing the inherent 
potential, not all manufacturers 
have embraced the latest in elec-
tronics. “As regulations push us 
into more advanced electronics, 
it does open up the opportunity 
to do more with the machines,” 
acknowledges Alan Quinn, direc-
tor, SDLG North America. 
“What we’re trying to do at 
SDLG is make sure that adding 
the extra cost with the enhanced 
electronics really adds value to 
our customers.”

“If you’re going to be in the 
machine all day working long 
hours, you’ll want the most fuel-
efficient, highest productivity 
and most comfortable vehicle 
available, which is the premium 
market,” says Quinn. But as you 
get into lower hour usage, the 
focus typically shifts from perfor-
mance to reliability and cost. 

“A customer that runs 750 
to 1,000 hours may not get any 
value from the enhanced elec-
tronics,” says Quinn. “They may 
be performing the exact same 
functions but it may be a back-
up machine, or it may be a small 
gravel pit or a municipality with 
various needs. When you get 
into that hour range, it tends to 
be a support machine as opposed 
to a production machine.”

SDLG offers these custom-
ers a basic machine with the 
functionality they need but with 
fewer “bells and whistles” to 
drive up costs. “The electron-
ics are limited to what’s required 
for government regulations,” 
says Quinn. Three of the four 
available models come with dry 
brakes. “It’s a much lower cost 
but it’s not as functionally capa-
ble as wet brakes would be.” 
They’re also equipped with open-
center hydraulics. “Again, it’s a 
lower cost, very reliable hydraulic 
system, but it does not provide 
the same level of performance 
and multifunction capability you 
get with a premium machine.”

What the systems do provide 
is the serviceability and reliability 
of longstanding, proven tech-
nology. “What we’ve seen with a 
lot of advanced electronics is it’s 

actually hurting the reliability on 
some of the premium machines,” 
Quinn asserts. “The simple 
design with proven technology 
ends up being very reliable. It’s 
true that the performance is not 
the same. But we trade it off with 
the reliability and acquisition 
cost, and the maintenance costs 
tend to be lower.”

This design premise makes 
the loaders well suited to use in 
harsh, corrosive environments, as 
well as lower hour applications. 
In addition, SDLG has targeted 
an atypical customer base for a 
new machine — the used equip-
ment buyer. 

“The price on a 3-, 4- or 
5-year-old premium machine 
is about the same price as an 
SDLG. The big difference is the 
premium machine with 4 or 5 
years on it is just starting to get 
into the real parts usage,” says 
Quinn. “[With an SDLG], you 
can get a new machine with an 
extended warranty if you want, 
and you’re not going to be mov-
ing into those prime parts years 
like you do on a used machine. 
With the maintenance costs, that 
ends up being a benefit, as well.”

When choosing between 
a premium and a more basic 
design, Quinn suggests expand-
ing the scope of your evaluation. 
“Performance and productivity 
are very attractive when you’re 
sitting in the machine,” he com-
ments. “But the reality of how it’s 
going to impact your business is 
the acquisition price, the reliabil-
ity and the maintenance costs.”

SDLG provides a highly stan-
dardized product at a value price. 
“Beyond that, we tried to make 
sure we understood the customer 
and their needs, and we came to 
a simple summary: If a customer 
walks in and is talking about how 
much the machine will make 
him, he needs to buy a premium 
piece of equipment because the 
equipment is part of his whole 
business structure. It’s his pro-
ductivity, his fuel efficiency, his 
uptime, etc. He thinks about his 
equipment as part of his total 
business chain,” Quinn states.

“An SDLG customer walks in 
and talks about how much the 
machine is going to cost him,” 
he continues. “It is not a produc-
tivity piece, it’s a support piece. 
He’s not worried about it being 
the most productive; it just has 
to be reliable. It’s not going to 
be working all day, and it’s not 
going to be used for that long, 
but it needs to be available when 
he needs it.”  
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SDLG adds six new locations to dealer network

The unabated growth of SDLG across North America continues with the addition of six
new dealerships.

It’s been just over a year since SDLG entered North America, and to date, the company’s
development plan continues to be right on track. The goal of providing customers with an alternative
to premium, used wheel loaders has made inroads into the industry, as both dealers and customers
are seeing the benefits of offering quality wheel loaders backed by top-notch support.

The launch of SDLG has been met with great observance, with sellers and users of construction



equipment paying great attention to the brand’s value proposition and what it could mean for the
industry. As dealers have now seen how well the wheel loaders perform and the level of support
they’re given, many are signing on to offer the machines to their own customers.

Six new dealers have joined SDLG’s dealer network this spring, bringing the total to 23 dealers at 40
locations. Malvese Equipment, Alta Equipment, Highway Equipment & Supply, Hugg & Hall
Construction & Industrial Equipment, Nuss Truck & Equipment and Penn Jersey Machinery are these
most recent additions.

All six of the companies have years of experience in dealing with construction equipment, reflecting
SDLG’s strategy to partner with seasoned experts in bringing its products to the region. In many
ways, the success of the Chinese brand in North America will come down to its dealer partners –
hence the onus on bringing together partners that are well-tuned to their customers and their needs.

The six new dealers will sell SDLG’s complete North American lineup of four wheel loaders. They will
also fully back the machines, providing extensive product support and service. The range includes:

The SDLG LG938L, a 2.5yd³ capacity wheel loader; the LG948L, a 3.0 yd³ capacity wheel loader;
the LG958L, a 4.0 yd³ capacity wheel loader; and the LG959, which has the same basic specs as
the LG958L, but with wet disc brakes rather than dry disc. All four loaders are backed by a 12-
month, 1,500-hour manufacturer’s warranty.

Each of the companies stocks a wide range of construction equipment and has teams of well-trained
sales and service personnel to back SDLG products. They will all also offer SDLG’s 21st Century
Product Support, which uses a central parts location to ship parts to customers and dealers, often
within 24 hours.

Al Quinn, director of SDLG North America, attributed the rapid expansion of SDLG’s dealer networking
to a growing trust in the brand and its wheel loaders capabilities.

“The rapid expansion of SDLG is testament to the notion that if you build a solid foundation for a
brand, business will flourish,” he said. “Over the last year, dealers have seen how well these wheel
loaders perform and the high level of support given to them, which has encouraged them to partner
with SDLG and offer these machines to their customers.”

Malvese Equipment is based in Riverhead, New York, and will offer SDLG at locations in
Hicksville and Riverhead New York.

Nuss Truck & Equipment is based in Rochester, Minnesota, and will offer SDLG at its location
in Rochester, Minnesota.

Hugg & Hall Construction & Industrial Equipment is based in Little Rock, Arkansas, and will
offer SDLG at its location in Little Rock, Arkansas.

Highway Equipment Company is based in Harrisburg, Pennsylvania, and will offer SDLG at its
location in Harrisburg, Pennsylvania.

Alta Equipment Company is based in Peotone, Illinois, and will offer SDLG at locations in New
Hudson, Michigan.

Penn Jersey Machinery is based in Lionville, Pennsylvania, and will offer SDLG at its location in
Lionville, Pennsylvania.

Quinn said that for all of the companies joining the SDLG dealer network, the value proposition of the
brand’s wheel loaders rings true.
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“There are lots of features on higher-priced machines that our customers don’t need, don’t want or
can’t necessarily afford,” he said. “SDLG can offer them a wheel loader that doesn’t break the bank or
lose their return on their investment if it’s not in continual usage. It’s also a great alternative to used
machines, offering a well-made new wheel loader backed by a great warranty.”

For more information on the product and the SDLG dealer network,
please visit www.sdlgna.com
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dedicated to providing excellent parts availability. Lingong was founded in 1972
and currently employs 3,150 people.
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they’re given, many are signing on to offer the machines to their own customers.

Six new dealers have joined SDLG’s dealer network this spring, bringing the total to 23 dealers at 40
locations. Malvese Equipment, Alta Equipment, Highway Equipment & Supply, Hugg & Hall
Construction & Industrial Equipment, Nuss Truck & Equipment and Penn Jersey Machinery are these
most recent additions.

All six of the companies have years of experience in dealing with construction equipment, reflecting
SDLG’s strategy to partner with seasoned experts in bringing its products to the region. In many
ways, the success of the Chinese brand in North America will come down to its dealer partners –
hence the onus on bringing together partners that are well-tuned to their customers and their needs.

The six new dealers will sell SDLG’s complete North American lineup of four wheel loaders. They will
also fully back the machines, providing extensive product support and service. The range includes:

The SDLG LG938L, a 2.5yd³ capacity wheel loader; the LG948L, a 3.0 yd³ capacity wheel loader;
the LG958L, a 4.0 yd³ capacity wheel loader; and the LG959, which has the same basic specs as
the LG958L, but with wet disc brakes rather than dry disc. All four loaders are backed by a 12-
month, 1,500-hour manufacturer’s warranty.

Each of the companies stocks a wide range of construction equipment and has teams of well-trained
sales and service personnel to back SDLG products. They will all also offer SDLG’s 21st Century
Product Support, which uses a central parts location to ship parts to customers and dealers, often
within 24 hours.

Al Quinn, director of SDLG North America, attributed the rapid expansion of SDLG’s dealer networking
to a growing trust in the brand and its wheel loaders capabilities.

“The rapid expansion of SDLG is testament to the notion that if you build a solid foundation for a
brand, business will flourish,” he said. “Over the last year, dealers have seen how well these wheel
loaders perform and the high level of support given to them, which has encouraged them to partner
with SDLG and offer these machines to their customers.”

Malvese Equipment is based in Riverhead, New York, and will offer SDLG at locations in
Hicksville and Riverhead New York.

Nuss Truck & Equipment is based in Rochester, Minnesota, and will offer SDLG at its location
in Rochester, Minnesota.

Hugg & Hall Construction & Industrial Equipment is based in Little Rock, Arkansas, and will
offer SDLG at its location in Little Rock, Arkansas.

Highway Equipment Company is based in Harrisburg, Pennsylvania, and will offer SDLG at its
location in Harrisburg, Pennsylvania.

Alta Equipment Company is based in Peotone, Illinois, and will offer SDLG at locations in New
Hudson, Michigan.

Penn Jersey Machinery is based in Lionville, Pennsylvania, and will offer SDLG at its location in
Lionville, Pennsylvania.

Quinn said that for all of the companies joining the SDLG dealer network, the value proposition of the
brand’s wheel loaders rings true.
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Rudd Equipment Co. is the newest SDLG dealer

L to R: David Ambler, sales representative; Tom McKain, sales representative; Jason Kruse, sales representative; and
Todd Shephard, equipment sales manager, celebrate Rudd Equipment’s joining of the SDLG dealer network.

Louisville, Kentucky-based Rudd Equipment Co. now sells and supports the complete
lineup of SDLG wheel loaders.

Rudd Equipment Company is the latest dealer to join SDLG’s dealer network. The company will sell
SDLG’s complete North American lineup of four wheel loaders. It will also fully back the machines,
providing extensive product support and service.

Todd Shepard, sales manager for the company’s Indianapolis branch, said the SDLG range of wheel
loaders will give his customers an attractive alternative to higher-priced, premium machines.
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Rudd Equipment Co. is the newest SDLG dealer

L to R: David Ambler, sales representative; Tom McKain, sales representative; Jason Kruse, sales representative; and
Todd Shephard, equipment sales manager, celebrate Rudd Equipment’s joining of the SDLG dealer network.

Louisville, Kentucky-based Rudd Equipment Co. now sells and supports the complete
lineup of SDLG wheel loaders.

Rudd Equipment Company is the latest dealer to join SDLG’s dealer network. The company will sell
SDLG’s complete North American lineup of four wheel loaders. It will also fully back the machines,
providing extensive product support and service.

Todd Shepard, sales manager for the company’s Indianapolis branch, said the SDLG range of wheel
loaders will give his customers an attractive alternative to higher-priced, premium machines.

“We have customers in several industries that will find SDLG wheel loaders ideal for their needs,
including municipalities, forestry and general construction,” he said. “For customers that don’t need
the features of higher-priced machines, or have applications that include idle time, SDLG is a great
fit.”

Rudd Equipment Company has locations across the Midwest. Its Indianapolis branch will be the first
location to sell the SDLG line, which includes: The SDLG LG938L, a 2.5yd³ capacity wheel loader; the
LG948L, a 3.0 yd³ capacity wheel loader; the LG958L, a 4.0 yd³ capacity wheel loader; and the
LG959, which has the same basic specs as the LG958L, but with wet disc brakes rather than dry disc.
All four loaders are backed by a 12-month, 1,500-hour manufacturer’s warranty.

“SDLG offers a well-made loader that can excel in a variety of applications,” Shephard said. “Also,
with the solid product service and support the brand offers, they make great alternatives to
purchasing used machines.”

On May 15, the company will hold a Customer Appreciation day at its Indianapolis branch. At the
event, prospective customers can check out SDLG wheel loaders in person and obtain other relevant
information.

As with all SDLG dealership locations, Rudd Equipment Company brings years of knowledge and
experience to the brand. Their expertise will help customers find an SDLG wheel loader that fits their
needs, and then provide them with proven service and support capabilities.

The addition of Rudd Equipment will strengthen SDLG’s presence in the Midwest. The company
stocks a wide range of construction equipment and has a team of well-trained sales and service
personnel to back its products, including SDLG. Rudd will also offer SDLG’s 21st Century Product
Support, which uses a central parts location to ship parts to customers and dealers, often within 24
hours.

Al Quinn, director of SDLG North America, said Rudd Equipment Company is exactly the kind of
dealer the SDLG brand needs to succeed in North America.

“For SDLG to become a major player in North America, we must have great products, great support
and great dealerships,” he said. “We’ve taken care of the first two needs, and with the addition of
Rudd Equipment Company, we’re confident that Indiana will enjoy all three.”

For more information on the product and the SDLG dealer network
please visit www.sdlgna.com
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About SDLG

Shandong Lingong Construction Machinery Co., Ltd., (known as Lingong) is one of
China’s leading manufacturers of construction equipment, which it produces under
the SDLG brand. It is one of the world’s leading suppliers (by volume) of wheel
loaders. The company’s headquarters are in Linyi, China and it has an additional
manufacturing facility in Pederneiras, Brazil.

SDLG products are targeted to the value segment and are known for their reliability
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Great West Equipment joins SDLG dealer
network

Vernon, British Columbia, Canada-based Great West Equipment joins the SDLG dealer
network, selling and supporting the complete lineup of SDLG wheel loaders.

The newest edition to SDLG’s ever-growing dealer network is Canada’s Great West Equipment, based
out of Vernon, British Columbia. The company, which has 11 locations in British Columbia and Yukon,
will sell SDLG’s complete lineup of wheel loaders. It will also fully back the machines, providing
extensive product support and service.

Roger Dobie, vice president of sales for the company, said that bringing SDLG to Great West will give



customers an alternative to higher-priced, premium wheel loaders, especially when they are in need
of a low-production machine.

“For our customers that in the past predominantly bought used loaders, SDLG wheel loaders will be a
great option,” he said. “They have a great price point and are backed by superb product and service
support.”

Many of Great West’s customers work in agriculture or general construction, among others, and
should find SDLG wheel loaders ideal for their applications.

“There’s a whole group of customers out there that don’t need to run a wheel loader 24/7/365,”
Dobie explained. “But they do need a quality wheel loader that’s backed by a great warranty and
serviced by a great dealership, and that’s where SDLG and Great West can be successful.”

Great West stocks a wide range of construction equipment and has a team of well-trained sales and
service personnel to back its products, including SDLG. The company will also offer SDLG’s 21st
Century Product Support, which uses a central parts location to ship parts to customers and dealers
often within 24 hours.

Great West will sell SDLG’s complete lineup of loaders that includes: the SDLG LG938L, a 2.5yd³
capacity wheel loader; the LG948L, a 3.0 yd³ capacity wheel loader; the LG959,4.0 yd³ capacity
wheel loader; and the LG958L, which has the same basic specs as the LG959, but with dry disc
brakes rather than wet disc. All four loaders are backed by a 12-month, 1,500-hour warranty.

Al Quinn, director of SDLG North America, said Great West is a great addition to the SDLG dealer
network, especially considering its experience and expertise.

“There are two keys to success for SDLG in North America,” he explained. “The first is to have a great
wheel loader that’s backed by great service and support. The second is to have a dealer network that
really knows which customers the machines are suited for and can then provide them with top-notch
support for years to come. With SDLG and Great West joining forces, we’re accomplishing both
goals.”

For more information on SDLG wheel loaders and the SDLG dealer network, please visit
www.sdlgna.com.
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the SDLG brand. It is one of the world’s leading suppliers (by volume) of wheel
loaders. The company’s headquarters are in Linyi, China and it has an additional
manufacturing facility in Pederneiras, Brazil.

SDLG products are targeted to the value segment and are known for their reliability
and robust performance on site. The company has an established and experienced
dealer network in the export markets in which it operates. This network is
dedicated to providing excellent parts availability. Lingong was founded in 1972
and currently employs 3,150 people.
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Great West Equipment joins SDLG dealer
network

Vernon, British Columbia, Canada-based Great West Equipment joins the SDLG dealer
network, selling and supporting the complete lineup of SDLG wheel loaders.

The newest edition to SDLG’s ever-growing dealer network is Canada’s Great West Equipment, based
out of Vernon, British Columbia. The company, which has 11 locations in British Columbia and Yukon,
will sell SDLG’s complete lineup of wheel loaders. It will also fully back the machines, providing
extensive product support and service.

Roger Dobie, vice president of sales for the company, said that bringing SDLG to Great West will give
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Chadwick-Baross brings SDLG to Maine
& New Hampshire

Randy Mace, general manager - Concord branch; Gary Thebarge, vice president of customer support; John Thebarge,
general manager - Bangor branch; Stuart Welch, president.

Westbrook, Maine-based Chadwick-Baross joins the SDLG dealer
network, selling and supporting the complete lineup of SDLG
wheel loaders.

The newest edition to SDLG’s ever-growing dealer network is Maine and New Hampshire’s Chadwick-
Baross. The company, which is a division of Strongco, will sell SDLG’s complete lineup of wheel
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Chadwick-Baross brings SDLG to Maine
& New Hampshire

Randy Mace, general manager - Concord branch; Gary Thebarge, vice president of customer support; John Thebarge,
general manager - Bangor branch; Stuart Welch, president.

Westbrook, Maine-based Chadwick-Baross joins the SDLG dealer
network, selling and supporting the complete lineup of SDLG
wheel loaders.

The newest edition to SDLG’s ever-growing dealer network is Maine and New Hampshire’s Chadwick-
Baross. The company, which is a division of Strongco, will sell SDLG’s complete lineup of wheel
loaders. It will also fully back the machines, providing extensive product support and service.

Randy Mace, product manager for the company, said that bringing SDLG to Chadwick-Baross will give
the company an ideal alternative to higher-priced, premium machines that some customers don’t
need or can’t afford.

“There’s a whole market out there made up of smaller contractors, municipalities or individuals who
would like a quality loader that’s backed by a great warranty, but don’t want to pay for a machine
with features they don’t need or want,” he said. “SDLG enables us to have a product to suit their
needs, too.”

Chadwick-Baross is an experienced dealer of construction equipment, with locations in Westbrook,
Bangor and Caribou, Maine; Concord, New Hampshire; and a location in Chelmsford, Massachusetts.
Many of its customers work in the snow removal, municipality, residential construction, plumbing and
lumber industries, among others.

“Customers that only use machines for smaller projects or seasonal work don’t need the features of a
premium, more expensive machine,” Mace said. “Some only need secondary machines that won’t be
running for many hours each week. Still others may be in the market for used machine. For them we
can now offer a quality product that has quality support.”

The addition of the company will strengthen SDLG’s presence in the region and give customers the
support that only comes from an experienced dealership. The company stocks a wide range of
construction equipment and has a team of well-trained sales and service personnel to back its

products, including SDLG. The company will also offer SDLG’s 21st Century Product Support, which
uses a central parts location to ship parts to customers and dealers often within 24 hours.

Chadwick-Baross will sell SDLG’s complete lineup of loaders that includes: the SDLG LG938L, a 2.5yd3

capacity wheel loader; the LG948L, a 3.0 yd3 capacity wheel loader; the LG959, 4.0 yd3 capacity
wheel loader; and the LG958L, which has the same basic specs as the LG959, but with dry disc
brakes rather than wet disc. All four loaders are backed by a 12-month, 1,500-hour warranty.

Al Quinn, director of SDLG North America, said Chadwick-Baross will be a strong ally in the region
and that the company brings skills to SDLG that were earned by years of experience.

“In growing SDLG across North America, we are choosing dealer partners that are known for their
great service and support to customers,” he said. “Not only is Chadwick-Baross an excellent company
with a well-earned reputation, it is a company made up of experts in which we have full confidence.”

For more information on the product and the SDLG dealer network
please visit www.SDLGNA.com
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Canadian municipalities utilize SDLG

Several of Canada’s rural municipalities have purchased SDLG
wheel loaders and are finding them valuable in their fleets.

When it comes to government equipment, value and versatility are key. It’s for these reasons that
SDLG wheel loaders are beginning to see more and more action in Canada, where municipalities are
utilizing them for road projects and material handling.
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Canadian municipalities utilize SDLG

Several of Canada’s rural municipalities have purchased SDLG
wheel loaders and are finding them valuable in their fleets.

When it comes to government equipment, value and versatility are key. It’s for these reasons that
SDLG wheel loaders are beginning to see more and more action in Canada, where municipalities are
utilizing them for road projects and material handling.

Sarnia, a municipality in the Saskatchewan region, purchased an SDLG LG938L for its duties. The
wheel loader is loading gravel for road projects and performing other tasks, such as snow removal
and waste management for the region.

Kevin Fry, territory manager at Redhead Equipment, from which the machine was purchased, said
that initially, Sarnia had been in the market for a used machine, but opted for a brand new SDLG
wheel loader for its value pricing and solid warranty.

“Sarnia doesn’t have to run a wheel loader 24/7, it just needs to complete individual projects in a
timely manner, and needs a loader ready to go in a moment’s notice,” he said. “It may only get 300
hours of work this year, so it makes good sense for the region to purchase an SDLG wheel loader,
which costs less than premium machines.”

The LG938L being utilized in Sarnia is a 2.4 yd3 bucket wheel loader with an operating weight of
23,150 lbs. It features a Tier 4 Deutz engine with 160 hp and 530 lb.ft of torque; ZF transmission;
dry disc brakes; a hydraulic quick coupler and 3rd function hydraulics; a modern fit and finish with
high visibility; and an operator-friendly cab. It also comes with a 12-month, 1,500-hour warranty.

Caledonia, also in Saskatchewan, is another municipality that has chosen SDLG wheel loaders. Like
Sarnia, the region purchased an LG938L, mostly for loading gravel for road projects. It’s working in
gravel pits and utilizing the machine’s quick-attach forks for loading. Additionally, Caledonia will use
the wheel loader for snow removal, come winter.

Redhead Equipment was again the dealer which provided this latest SDLG unit. Ryan Marwick,
territory manager for the region, said the municipality based its decision to buy SDLG on value pricing
and the nature of the work.

“The rural municipality of Caledonia was looking at several competing wheel loader options, but it
just couldn’t justify spending twice as much money for a premium machine,” he said. “It’s only going
to get some 500 hours of work each year, so it doesn’t need to run constantly to pay for itself. So far,
the reports about the machine are very positive, even comparing its quality to more expensive
loaders sold by market leading North American brands – it’s a great bang for their buck.”

Richard Linton, reeve of the municipality, reported that the wheel loader has turned out to be a great
purchase.

“The RM of Caledonia is very impressed with the SDLG wheel loader,” he said. “It has performed
above and beyond the RM’s expectations. We are happy with our decision to go with SDLG.”

Al Quinn, director of SDLG, said that the company’s wheel loaders are ideal for government work,
where price tends to weigh heavily.

“When it comes to using tax money to pay for a region’s equipment, price is an extremely important
factor. But that doesn’t mean that quality isn’t a huge consideration.” he said. “Governmental bodies
want to purchase construction machines at a great price, but they have to be reliable and well-made,
too. SDLG wheel loaders offer just that – quality and value pricing. For the same price as a used
machine, they can purchase a brand new wheel loader backed by a great warranty.”

For more information on the product and the SDLG dealer network
please visit www.SDLGNA.com
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purchase.

“The RM of Caledonia is very impressed with the SDLG wheel loader,” he said. “It has performed
above and beyond the RM’s expectations. We are happy with our decision to go with SDLG.”

Al Quinn, director of SDLG, said that the company’s wheel loaders are ideal for government work,
where price tends to weigh heavily.

“When it comes to using tax money to pay for a region’s equipment, price is an extremely important
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want to purchase construction machines at a great price, but they have to be reliable and well-made,
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SDLG won the fifth Governor Quality Award
of Shandong Province

Recently, the Shandong provincial government office has issued
“on the recognition of the fifth Governor Quality Award of
Shandong Province to winning organizations and individuals” and
SDLG successfully won the fifth Governor Quality Award of
Shandong Province. On January 22nd, Mr. Wen Degang, general
manager of SDLG who represents the SDLG received the highest
quality award established by the People’s Government of
Shandong Province.

Governor Quality Award of Shandong Province is reviewed by the quality group in Shandong Province
and approved, recognized and rewarded by the Shandong Provincial People’s Government and
Governor to the companies that have made outstanding contributions to organizations and
individuals. Apart from Lingong, Qingdao Sifang Locomotive Co., Wanhua Chemical Group Co., Ltd.,



Rizhao Port Group Co., Ltd., and Heze Peony Yao and Shun Biological Technology Co., Ltd. won the
Governor Quality Award of Shandong Province as well.

Shandong Lingong Construction Machinery Co., Ltd (known as Lingong), a leading Chinese
manufacturer of construction equipment, and a national hi-tech enterprise, prides itself on providing
costumers worldwide with high quality, reliable products. Its range of SDLG-branded construction
equipment includes wheel loaders, excavators, backhoe loaders, motor graders, soil compactors and
compact equipment.

Throughout its 40-year history, SDLG has been committed to offering customers the highest possible
return on their investment by helping them to grow their businesses sustainably. SDLG believes that
quality is the life of its company. Through the great efforts during these years, SDLG has owned
advanced production facility and improved management system. The year of 2014 was defined as the
year of promoting quality and each member of the company participated in a series of activities,
implementing the company policy of “consolidate, improve, stabilize and enhance”.

The Governor Quality Award of Shandong Province will inspire SDLG moving forward in the
improvement of quality road.

For more information on the product and the SDLG dealer network
please visit www.SDLGNA.com
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dedicated to providing excellent parts availability. Lingong was founded in 1972
and currently employs 3,150 people.
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Corrosive materials industries turn to SDLG

For some companies, handling materials that slowly degrade
equipment is part of the job. Many are turning to SDLG wheel
loaders for a value for money option.

Sylvite knows a thing or two about corroded equipment. It’s one of North America’s leading fertilizer
distribution companies, dealing in industrial grade fertilizers and commodity fertilizers. From sea to
far inland, the company is tasked with moving huge amounts of these chemicals around the region,
and in the process, its equipment takes quite a beating.

Inevitable degradation of Sylvite’s industrial equipment is why one branch of the company is turning
to SDLG wheel loaders to mitigate the damage. Lakeland, Fla.-based Sylvite recently purchased an
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For some companies, handling materials that slowly degrade
equipment is part of the job. Many are turning to SDLG wheel
loaders for a value for money option.

Sylvite knows a thing or two about corroded equipment. It’s one of North America’s leading fertilizer
distribution companies, dealing in industrial grade fertilizers and commodity fertilizers. From sea to
far inland, the company is tasked with moving huge amounts of these chemicals around the region,
and in the process, its equipment takes quite a beating.

Inevitable degradation of Sylvite’s industrial equipment is why one branch of the company is turning
to SDLG wheel loaders to mitigate the damage. Lakeland, Fla.-based Sylvite recently purchased an
SDLG LG959, in lieu of a more expensive machine. With far fewer electronic parts subjected to
corrosive material, there is much less damage to the wheel loader – and to Sylvite’s bottom line.

Fewer electronics means fewer computer components and less wiring – essentially, less to be
damaged from chemicals. Sylvite is first able to save money with its value-priced SDLG wheel loader
over a more expensive premium machine, and again saves money with less repairs and maintenance.

Pete Marovich, general manager of Sylvite, said the company chose an SDLG wheel loader for its
value pricing and because of the damaging nature of its work with corrosive chemicals.

“At first we were looking at premium wheel loaders, but we attended an open house at Flagler
Construction Equipment in Tampa, noticed the SDLG machine and its low price, and began to take a
hard look at purchasing one,” he said. “The environment the machine works in is very corrosive. We
work in a fertilizer warehouse where there is a lot of salt, dust and chemicals that damage machines.
Since the SDLG loader has less of the onboard IT, wiring and electronics that usually become
damaged and present problems for us, we decided to try it.”

Getting the job done

So far, the LG959 has been a hit with Sylvite. It has a 4.0 yd³ bucket and operating weight of 38,250
lbs. It features a Tier 3 Deutz engine with 224 hp and 777 lb.ft of torque; ZF transmission and axles;
wet disc brakes; a hydraulic quick coupler and 3rd function hydraulics; a modern fit and finish with
high visibility; and an operator-friendly cab. It comes with a 12-month, 1,500-hour warranty.

“We’ve been very pleased with the wheel loader so far,” Marovich said. “Our operator reports the
machine is very maneuverable and handling material very well. It has been a very good bargain for
us. Also, we feel very comfortable buying this machine from Flagler. We’ve done business with them
for several years and trust it to support the machine.”

Fertilizer proof

Other companies have followed the same line of thinking and purchased SDLG wheel loaders. For
example, one North Carolina-based company is using a LG959 to handle corrosive materials that
include fertilizer, lime and iron pellets. The company is using the loader 40 hours a week, all year
long.

Al Quinn, director of SDLG North America, said SDLG wheel loaders are ideal for many industries with



specific needs.

“The SDLG proposition is that it makes quality wheel loaders at value prices. They don’t have the
features of premium machines which, as shown in the case of the corrosive materials industries, is a
major plus,” he said. In fact, we’re finding that SDLG suits the needs of a lot of companies, whether it
be ones that don’t need to run machines all day every day or those that are in the market for a used
machine but find value in buying a new machine with a great warranty. Others simply need a
versatile wheel loader that’s backed by a great dealer network.”

For more information on the product and the SDLG dealer network
please visit www.SDLGNA.com
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SDLG LG959, in lieu of a more expensive machine. With far fewer electronic parts subjected to
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for several years and trust it to support the machine.”

Fertilizer proof

Other companies have followed the same line of thinking and purchased SDLG wheel loaders. For
example, one North Carolina-based company is using a LG959 to handle corrosive materials that
include fertilizer, lime and iron pellets. The company is using the loader 40 hours a week, all year
long.

Al Quinn, director of SDLG North America, said SDLG wheel loaders are ideal for many industries with



 
PRESS RELEASE / 15 DECEMBER, 2014

Aring Equipment brings SDLG to Wisconsin

Butler, Wis.-based Aring Equipment Company is the most recent
addition to the SDLG dealer network, selling and supporting the
complete lineup of SDLG wheel loaders

Aring Equipment Company, which lies just outside of Milwaukee, Wis., has joined the SDLG dealer
network, further extending the company’s complete lineup of wheel loaders in the Midwest. Aring has
locations in Butler, Madison, Eau Claire and De Pere, Wis.

As of November 2014, Aring is providing SDLG wheel loaders and support to Wisconsin and
surrounding areas, adding to its wide range of construction equipment and its well-trained sales and
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Aring Equipment brings SDLG to Wisconsin

Butler, Wis.-based Aring Equipment Company is the most recent
addition to the SDLG dealer network, selling and supporting the
complete lineup of SDLG wheel loaders

Aring Equipment Company, which lies just outside of Milwaukee, Wis., has joined the SDLG dealer
network, further extending the company’s complete lineup of wheel loaders in the Midwest. Aring has
locations in Butler, Madison, Eau Claire and De Pere, Wis.

As of November 2014, Aring is providing SDLG wheel loaders and support to Wisconsin and
surrounding areas, adding to its wide range of construction equipment and its well-trained sales and
service team. The addition of Aring will provide customers the products and support that can only
come from an experienced dealership.

John Gilbertson, general manager of Aring, said SDLG’s lineup of wheel loaders are a great
compliment to the company’s offering, providing a reliable product that doesn’t have the features – or
cost – of a premium brand.

“We want to reach more customers and we are proud to offer SDLG wheel loaders in a price range
that fits many of our customers’ needs,” he said. “This will allow us to reach out to more industries
with applications that don’t require a high-production machine.”

Gilbertson explained that adding SDLG wheel loaders to the dealership’s lineup would also enable the
company to offer good-quality, brand-new machines to customers that typically would have
purchased a used machine, and that they are backed by 12-month, 1,500-hour warranties.

Aring will sell the SDLG LG938L, a 2.5 yd³ capacity wheel loader; the LG948L, a 3.0 yd³ capacity
wheel loader; the LG959, 4.0 yd³ capacity wheel loader; and the LG958L, which has the same basic
specs as the LG959, but with dry disc brakes rather than wet disc.

Al Quinn, director of SDLG North America, said the addition of Aring Equipment brings a
knowledgeable dealer to SDLG’s efforts in Wisconsin.

“As in keeping with our strategy to roll out SDLG across North America by partnering with dealerships
that are equipped to offer great service and support to their customers, Aring perfectly fits the bill,”
he said. “Aring has a unique understanding of the industries that thrive in Wisconsin and the
customers that will find value in SDLG. We are proud to add a dealer to our network with such
expertise.”

For more information on the product and the SDLG dealer network
please visit www.SDLGNA.com
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Woodco Machinery strengthens SDLG network

Woburn, Massachusetts-
based Woodco Machinery
joins the SDLG dealer
network, selling and
supporting the complete
lineup of SDLG wheel loaders

Following the addition of four new dealer
locations in Canada, the U.S. is also adding a
further location offering SDLG wheel loaders.
Woodco Machinery, based in Woburn, Mass.,
joined the SDLG dealer network in
September. It will sell the brand’s complete
lineup of wheel loaders for the region, as
well as provide top-notch product support
and service.

Woodco will provide SDLG wheel loaders and
support to eastern Massachusetts and Rhode
Island. The company stocks a wide range of
construction equipment and has a team of
well-trained sales and serviceman to back its
offerings. The addition of Woodco will
strengthen SDLG’s presence in the region
and give customers the support that only
comes from an experienced dealership.

Bob Benard, president of Woodco, said that adding SDLG wheel loaders to the dealership’s lineup
would enable the company to offer good quality, brand-new machines to customers that typically



would have purchased a used machine.

“There’s a great market we can serve with SDLG wheel loaders,” he said. “Customers that will only
use their machines for seasonal work, such as snow removal or bark mulching, don’t need the
features of a premium, more expensive machine. Other customers only need a secondary machine
that won’t be running for many hours each week. In the past, these customers purchased used
machines, but with our addition of SDLG wheel loaders, we can now offer them a new, well-made
machine that is fully backed by a warranty and Woodco’s product and service support.”

Woodco will sell the SDLG LG938L, a 2.5 yd³ capacity wheel loader; the LG948L, a 3.0 yd³ capacity
wheel loader; the LG959, 4.0 yd³ capacity wheel loader; and the LG958L, which has the same basic
specs as the LG959, but with dry disc brakes rather than wet disc. All four loaders are backed by a
12-month, 1,500-hour warranty.

Al Quinn, director of SDLG North America, said the addition of Woodco brings a trusted dealer to
SDLG’s efforts in the northeast U.S. that shows great knowledge of the product and its potential
customers.

“Part of the strategy in rolling out SDLG across North America is to partner with dealerships that are
equipped to offer great service and support to their customers,” he said. “Woodco really knows the
customers and industries in its region and can provide them with valuable expertise. Woodco has an
outstanding reputation and we couldn’t ask for a better partner in Massachusetts.”

For more information on the product and the SDLG dealer network
please visit www.SDLGNA.com
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Four new SDLG dealers for Canada

The Strongco team in Calgary, Alberta, celebrates the addition of SDLG wheel loaders to its product
lineup.

As sales of the company’s wheel loaders increase in Canada,
SDLG announces three new dealer locations in Montreal, Calgary,
and Winnipeg, with an Ontario location on the way.

Since the company’s first wheel loader sold in North America was purchased in Canada in early 2014,



the brand has continued to receive a positive reception in the region. Several Canadian companies
and governmental bodies have already purchased SDLG wheel loaders for work in their territories.
Canadian customers are finding the SDLG proposition – quality-made wheel loaders at value prices –
ideal for a wide range of applications.

This success in Canada is expected to grow as three new dealer locations join the SDLG dealer
network: Strongco in Calgary, Alberta, Strongco in Montreal, Quebec, and Westcon Equipment &
Rentals in Winnipeg, Manitoba. Additionally, a third Strongco branch will join the SDLG dealer
network in Ontario later this year. These locations will offer the brand’s complete lineup, as well as
SDLG’s full product support and service.

Gaining momentum

Al Quinn, director of SDLG North America, said the addition of Strongco and Westcon will strengthen
the company’s presence in Canada, enabling more customers to evaluate the wheel loaders, and for
those that do make a purchase, access to top-notch product service and support.

“The success of SDLG will only be as strong as the network of dealers we have selling the wheel
loaders,” Quinn said. “With Strongco and Westcon coming on board, we’re ensuring that Canada will
have seasoned, expert dealers that will take great care in knowing both the product and its ideal
customer base.”

The announcement comes on the heels of several SDLG purchases from the Canadian government,
including the RMs (rural municipalities) of Sarnia, Spalding and Caledonia. The groups are using the
wheel loaders for road projects, waste management, snow removal and more. All have pointed to the
value and versatility of SDLG loaders as the primary reason for their purchases. Other companies in
Canada have purchased SDLG wheel loaders for farming duties, material handling and mining work,
among other tasks.

Strongco

Strongco is a Mississauga, Ontario-based seller and renter of industrial equipment for industries
including construction, road building, mining and forestry. The company is one of Canada’s largest
construction equipment distributors with an extensive network of branches across the country and in
the northeastern U.S. The Calgary branch of Strongco is the first in Canada from the company to
offer the SDLG wheel loader line.

Bob Dryburgh, president and CEO of Strongco, said the company sees the loaders as being an ideal
complement to its current product offerings, enabling Strongco to satisfy those customers looking for
machine capabilities suited to less duty-cycle intensive operating requirements.

“These customers are price conscious and are looking for more fundamental technology,” he said. “As
a result, Strongco is able to access a new customer base, providing a value priced, reliable machine,
often as an entry level product. We are excited by the initial customer response in Alberta and our
plan is to roll the product out in Quebec and Ontario over the balance of the year.”

Westcon Equipment & Rentals
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Since the company’s first wheel loader sold in North America was purchased in Canada in early 2014,



Todd Dokken, sales manager at Westcon Equipment and Rentals, shows off the LG938L, one of the
several wheel loader models the new SDLG dealer will be offering.

Westcon Equipment & Rentals is a privately held dealer of equipment to the construction, aggregate,
road and forestry industries in Saskatchewan, with its headquarters in Regina. It also has branches in
Winnipeg and satellite locations in other regions.

Brian Brown, president and CEO of Westcon, said that the company chose to begin carrying the SDLG
line for two main reasons.

“We feel that SDLG wheel loaders are a great value for the selling price,” he explained. “Also, we are
looking to market to a customer base that we haven’t been able to in the past – customers that
aren’t looking for a high production machine, for example. We think customers that are very price
conscience or are looking for simplicity will be very interested in SDLG.”

SDLG lineup

SDLG will sell four wheel loader models at the two new locations: The LG938L, a 2.4 yd³ capacity
wheel loader; the LG948L, a 3.0 yd³ capacity wheel loader; the LG959, 4.0 yd³ capacity wheel
loader; and the LG958L, which has the same basic specs as the LG959, but with dry disc brakes
rather than wet disc. All four loaders are backed by a 12-month, 1,500-hour warranty.

“Stroncgo and Westcon are joining the SDLG dealer network at an ideal time,” Quinn said. “As more
and more Canadian customers realize the benefits of owning and SDLG wheel loader, we are now
better poised to sell and support our machines. In less than a year, we’ve been able to extend our
dealer network into more Canadian territories, a trend that we expect to continue for years to come.”

For more information on the product and the SDLG dealer network
please visit www.SDLGNA.com
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Al Quinn, director of SDLG North America, said the addition of Strongco and Westcon will strengthen
the company’s presence in Canada, enabling more customers to evaluate the wheel loaders, and for
those that do make a purchase, access to top-notch product service and support.

“The success of SDLG will only be as strong as the network of dealers we have selling the wheel
loaders,” Quinn said. “With Strongco and Westcon coming on board, we’re ensuring that Canada will
have seasoned, expert dealers that will take great care in knowing both the product and its ideal
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including the RMs (rural municipalities) of Sarnia, Spalding and Caledonia. The groups are using the
wheel loaders for road projects, waste management, snow removal and more. All have pointed to the
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Snow removal season brings warmth for SDLG

Cole Koch, superintendent and part-owner of Double K Excavating, in front of the company's snow-
covered SDLG LG959.

With winter fast approaching, companies and governments are
looking to SDLG wheel loaders for their snow removal needs. The
value proposition is winning them over.

All over North America, snow removal planning and purchasing is in full-swing. With snow removal
equipment, budget is paramount. Wheel loaders used to remove snow aren’t used for many hours, as
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Snow removal season brings warmth for SDLG

Cole Koch, superintendent and part-owner of Double K Excavating, in front of the company's snow-
covered SDLG LG959.

With winter fast approaching, companies and governments are
looking to SDLG wheel loaders for their snow removal needs. The
value proposition is winning them over.

All over North America, snow removal planning and purchasing is in full-swing. With snow removal
equipment, budget is paramount. Wheel loaders used to remove snow aren’t used for many hours, as
their usage demands are entirely dependent on the weather. As a result, the snowy season is driving
both sales and rentals of SDLG wheel loaders across North America.

The attraction is simple: SDLG wheel loaders require less of an initial investment than their premium-
priced counterparts, but without sacrificing quality. Chad Gerondale, who handles marketing and
special projects with Alaska-based Construction Machinery Industrial (CMI), is seeing an uptick in
snow removal sales and rentals, especially SDLG wheel loaders.

“The key to purchasing snow removal equipment is return on investment. If it doesn’t snow too
much, the machine is left idle and the company isn’t generating revenue,” he said. “The value
proposition of SDLG wheel loaders is ideal, as with one SDLG loader you can retire two pickup trucks.
It doesn’t make sense to purchase a more expensive machine because there’s no guarantee it will
work enough to see a benefit. Those customers buying and renting SDLG wheel loaders are saying
very good things about the machines, too.”

One of those customers is Anchorage-based Boehmer Services. Boehmer is an independent snow
removal and asphalt maintenance company that purchased an SDLG wheel loader in the fall of 2013.
So far, it’s put some 180 hours of snow removal work on the machine.

Saygen Boehmer, president of the company, said that value pricing of the SDLG LG938L initially
piqued his interest, but now that he’s spent a full season using the loader for snow removal, it’s the
features that make him a fan.

“For the price, I think SDLG wheel loaders are the best in their class,” he said. “The four-wheel
turning comes in really handy for snow removal and really, it turns better than any premium-priced
machine I’ve ever used. The five-year warranty was also big reason I went with SDLG – I know that if
I have any problems, CMI has guaranteed its best support and service.”

Government use

The newest offering from SDLG is the 3.0 yd³ bucket capacity LG948L.

Regional and local governments are making their snow removal purchases now, too, and many are
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work enough to see a benefit. Those customers buying and renting SDLG wheel loaders are saying
very good things about the machines, too.”

One of those customers is Anchorage-based Boehmer Services. Boehmer is an independent snow
removal and asphalt maintenance company that purchased an SDLG wheel loader in the fall of 2013.
So far, it’s put some 180 hours of snow removal work on the machine.

Saygen Boehmer, president of the company, said that value pricing of the SDLG LG938L initially
piqued his interest, but now that he’s spent a full season using the loader for snow removal, it’s the
features that make him a fan.

“For the price, I think SDLG wheel loaders are the best in their class,” he said. “The four-wheel
turning comes in really handy for snow removal and really, it turns better than any premium-priced
machine I’ve ever used. The five-year warranty was also big reason I went with SDLG – I know that if
I have any problems, CMI has guaranteed its best support and service.”
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The newest offering from SDLG is the 3.0 yd³ bucket capacity LG948L.

Regional and local governments are making their snow removal purchases now, too, and many are

their usage demands are entirely dependent on the weather. As a result, the snowy season is driving
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snow removal sales and rentals, especially SDLG wheel loaders.
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much, the machine is left idle and the company isn’t generating revenue,” he said. “The value
proposition of SDLG wheel loaders is ideal, as with one SDLG loader you can retire two pickup trucks.
It doesn’t make sense to purchase a more expensive machine because there’s no guarantee it will
work enough to see a benefit. Those customers buying and renting SDLG wheel loaders are saying
very good things about the machines, too.”

One of those customers is Anchorage-based Boehmer Services. Boehmer is an independent snow
removal and asphalt maintenance company that purchased an SDLG wheel loader in the fall of 2013.
So far, it’s put some 180 hours of snow removal work on the machine.

Saygen Boehmer, president of the company, said that value pricing of the SDLG LG938L initially
piqued his interest, but now that he’s spent a full season using the loader for snow removal, it’s the
features that make him a fan.

“For the price, I think SDLG wheel loaders are the best in their class,” he said. “The four-wheel
turning comes in really handy for snow removal and really, it turns better than any premium-priced
machine I’ve ever used. The five-year warranty was also big reason I went with SDLG – I know that if
I have any problems, CMI has guaranteed its best support and service.”
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The newest offering from SDLG is the 3.0 yd³ bucket capacity LG948L.

Regional and local governments are making their snow removal purchases now, too, and many are



choosing SDLG. In Canada for example, the rural municipalities of Sarnia and Caledonia, both in
Saskatchewan, have purchased SDLG wheel loaders with the intent to use them on snow removal
projects. Both groups purchased the 2.4 yd³ bucket SDLG LG938L.

Al Quinn, director of SDLG North America, said that with public funds, money is tight and closely-
watched. Groups are looking for the best bang for their buck, but not if it means sacrificing quality.

“SDLG provides a great option for municipalities because often, the machines aren’t working
24/7/365, so there’s no need for the features of a premium machine and no need to worry about
recouping that high of an investment,” he said. “But that doesn’t mean the wheel loaders can be low
quality – people in their regions depend on their vital services, so they must buy a machine that will
work well and is backed by great product support and service. SDLG provides just that.”

SDLG has four wheel loaders available across its dealer network: The LG938L, a 2.4 yd³ capacity
wheel loader; the LG948L, a 3.0 yd³ capacity wheel loader; the LG959, 4.0 yd³ capacity wheel
loader; and the LG958L, which has the same basic specs as the LG959, but with dry disc brakes
rather than wet disc. All four loaders are backed by a 12-month, 1,500-hour warranty.

For more information on the product and the SDLG dealer network
please visit www.SDLGNA.com
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SDLG meets demand with new wheel loader

As the demand for value-priced construction equipment grows in North America, SDLG
unveils a new wheel loader model aimed at customer preference.

Companies in North America are demanding more and more equipment manufactured in China. The
reason: value pricing and heightened manufacturing quality. This trend, as reported in outlets such as
the Financial Times, is gaining steam in the oil and energy sectors, and it’s expected to reverberate
throughout the construction equipment industry.

To meet this growing market demand, SDLG is launching a new model wheel loader in North America
– the SDLG LG948L. This new loader lies in the most coveted capacity class for the region, with a 3.0



yd³ bucket capacity. Some 62% of new wheel loaders purchased in North America are in the 2.5 yd³
to 3.5 yd³ range, where the new LG948L falls squarely in the middle.

Alan Quinn, director of SDLG North America, said the company spoke directly to customers across the
country to assess their application needs, and in doing so, found that a wheel loader with a 3.0 yd³
capacity would hit the “sweet spot.”

“We spoke to customers at events like the Sunbelt Ag Expo in Georgia, World Ag Expo in California
and Dakotafest in South Dakota, and found that most of them were impressed with SDLG’s wheel
loaders,” he said. “Some customers, though, expressed that they would like an option with more
capacity than the 2.4 yd³ model LG938L, but not quite as much as the 4.0 yd³ model LG959.
Releasing the 3.0 yd³ model LG948L enables us to fill that gap and offer a lineup of wheel loaders
that can fit more customers’ needs.”

As with other SDLG models, the LG948L is aimed at wheel loader customers that don’t need the
features of premium-priced machines, or those that might have purchased a used loader, but find a
great value proposition in a new loader with excellent product support and a solid warranty. Typical
SDLG customers are using them for applications as diverse as farming duties, feedlot operations,
snow removal, general construction, material handling and more.

Among the LG948L’s notable features:

- 3.0 yd³ capacity
- 173 hp Deutz Tier 4i engine 
- 27,100 lbf max breakout force
- 30,200 lb operating weight
- Dry-disc brakes
- ZF transmission
- Hydraulic quick coupler with 3rd function hydraulics standard
- Modern fit and finish, high visibility, operator friendly cab
- Easy access to engine compartment for cleaning and maintenance
- 12-month, 1,500 hour warranty

“The LG948L is a great example of SDLG’s growth in North America,” Quinn said. “As the products
become available at more and more dealerships around the region, so too, will our array of product
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reason: value pricing and heightened manufacturing quality. This trend, as reported in outlets such as
the Financial Times, is gaining steam in the oil and energy sectors, and it’s expected to reverberate
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– the SDLG LG948L. This new loader lies in the most coveted capacity class for the region, with a 3.0



yd³ bucket capacity. Some 62% of new wheel loaders purchased in North America are in the 2.5 yd³
to 3.5 yd³ range, where the new LG948L falls squarely in the middle.

Alan Quinn, director of SDLG North America, said the company spoke directly to customers across the
country to assess their application needs, and in doing so, found that a wheel loader with a 3.0 yd³
capacity would hit the “sweet spot.”

“We spoke to customers at events like the Sunbelt Ag Expo in Georgia, World Ag Expo in California
and Dakotafest in South Dakota, and found that most of them were impressed with SDLG’s wheel
loaders,” he said. “Some customers, though, expressed that they would like an option with more
capacity than the 2.4 yd³ model LG938L, but not quite as much as the 4.0 yd³ model LG959.
Releasing the 3.0 yd³ model LG948L enables us to fill that gap and offer a lineup of wheel loaders
that can fit more customers’ needs.”

As with other SDLG models, the LG948L is aimed at wheel loader customers that don’t need the
features of premium-priced machines, or those that might have purchased a used loader, but find a
great value proposition in a new loader with excellent product support and a solid warranty. Typical
SDLG customers are using them for applications as diverse as farming duties, feedlot operations,
snow removal, general construction, material handling and more.

Among the LG948L’s notable features:

- 3.0 yd³ capacity
- 173 hp Deutz Tier 4i engine 
- 27,100 lbf max breakout force
- 30,200 lb operating weight
- Dry-disc brakes
- ZF transmission
- Hydraulic quick coupler with 3rd function hydraulics standard
- Modern fit and finish, high visibility, operator friendly cab
- Easy access to engine compartment for cleaning and maintenance
- 12-month, 1,500 hour warranty

“The LG948L is a great example of SDLG’s growth in North America,” Quinn said. “As the products
become available at more and more dealerships around the region, so too, will our array of product
offerings.”

The LG948L will be available in July 2014 at all SDLG dealers. Demonstrations available upon request.

For more information on the product and the SDLG dealer network, please visit www.SDLGNA.com
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SDLG products are targeted to the value segment and are known for their reliability
and robust performance on site. The company has an established and experienced
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SDLG moves to 21st Century
product support

SDLG is following in the footsteps of the world’s biggest companies, modeling its best practices
for product support on the methods of companies like Walmart and Amazon, and applying them
to the construction equipment industry.

Modern companies give customers the freedom to choose how they want to purchase a
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SDLG moves to 21st Century
product support

SDLG is following in the footsteps of the world’s biggest companies, modeling its best practices
for product support on the methods of companies like Walmart and Amazon, and applying them
to the construction equipment industry.

Modern companies give customers the freedom to choose how they want to purchase a
product, whether it be online or through traditional brick-and-mortar locations. SDLG is giving
this choice to customers, too, allowing them to purchase parts from their local dealer or directly
from SDLG via the internet.

This freedom is gained through centralized parts support that utilizes a developed logistics
network combined with an open information model, all hallmarks of the most modern
companies. Rather than dealers outlaying large capital investments to have excess parts stock
sit on their shelves, a central parts depot located in Atlanta, Georgia, will quickly send what’s
needed directly to the dealer or customer, often within 24 hours. Service repair parts will ship
for free.

In the event that a customer chooses to service a wheel loader themselves, SDLG will not only
quickly ship the needed parts, it will also provide information to assist on how to perform the
work. The method has its roots in the open-source internet world where companies release
their software coding to the public. SDLG seeks to empower its customers, letting them chose
when and how their wheel loaders are supported.

Alan Quinn, director of SDLG North America, said the company is building its business model
for the modern era.

“If you look at what’s driving business in the 21st century, it’s logistics and information,” he said.
“It takes the power of computing, the internet, shipping and logistical expertise to provide
customers with the products and support they want, when they want it. We’re giving SDLG
customers the freedom to maintain their machines on their own terms.”

This business model works well for typical SDLG customers. Many are used equipment buyers
that are used to the freedom to service their machines how they choose. They might have
purchased a used wheel loader in the past, but now they have found value in purchasing a new
SDLG machine with a great warranty and a support strategy that meets their needs.

“Essentially, they are buying simplicity – and that’s what SDLG’s parts shipping and warranty
policies offer,” Quinn said.

SDLG has taken significant steps to ensure this model will work. At the central parts depot, not
only are critical parts stocked, but the same location acts as the central North American
machine depot. In the rare event that a part is not in stock at the depot, the parts staff has prior
approval to remove a part from an existing machine to ensure a customer’s machine gets fixed
as quickly as possible. The savings from not stocking the components across the country on
dealer shelves allows SDLG to apply these savings to immediate support and emergency
shipping.

Mike Mathews, who represents SDLG dealers in the west coast region, said SDLG’s model for
parts and maintenance service is well-suited to the types of customers that purchase SDLG
wheel loaders and that it saves his business money by not having to invest in capital stock that
will only sit on the shelf.

“This model empowers the end user and is advantageous for both the customer and the
dealer,” he said. “It allows customers to control their own repair process by being able to work
through a local branch, service the machine themselves or visit the official dealer. They can get
the parts they need where they are needed. And the fact that the freight is free is a critical
component to this model.”

Mathews added that the nature of SDLG wheel loaders lends itself to this model.

“SDLG wheel loaders offer a simpler platform than premium-priced machines with lots of
electronics,” he said. “Customers can troubleshoot them more effectively and perform their own



repairs, saving them time and money.”

When customers do need parts or service from an SDLG dealer, each location is home to
experienced, trained technicians that can work on the machine from front to back. And that
network is continuing to expand across the country, recently adding Flagler Construction
Equipment in Florida with many more locations to be announced in 2014.
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network in the export markets in which it operates. This network is dedicated to providing
excellent parts availability. Lingong was founded in 1972 and currently employs 3,150
people.
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for the modern era.
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“It takes the power of computing, the internet, shipping and logistical expertise to provide
customers with the products and support they want, when they want it. We’re giving SDLG
customers the freedom to maintain their machines on their own terms.”

This business model works well for typical SDLG customers. Many are used equipment buyers
that are used to the freedom to service their machines how they choose. They might have
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SDLG machine with a great warranty and a support strategy that meets their needs.

“Essentially, they are buying simplicity – and that’s what SDLG’s parts shipping and warranty
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SDLG has taken significant steps to ensure this model will work. At the central parts depot, not
only are critical parts stocked, but the same location acts as the central North American
machine depot. In the rare event that a part is not in stock at the depot, the parts staff has prior
approval to remove a part from an existing machine to ensure a customer’s machine gets fixed
as quickly as possible. The savings from not stocking the components across the country on
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Mike Mathews, who represents SDLG dealers in the west coast region, said SDLG’s model for
parts and maintenance service is well-suited to the types of customers that purchase SDLG
wheel loaders and that it saves his business money by not having to invest in capital stock that
will only sit on the shelf.

“This model empowers the end user and is advantageous for both the customer and the
dealer,” he said. “It allows customers to control their own repair process by being able to work
through a local branch, service the machine themselves or visit the official dealer. They can get
the parts they need where they are needed. And the fact that the freight is free is a critical
component to this model.”

Mathews added that the nature of SDLG wheel loaders lends itself to this model.

“SDLG wheel loaders offer a simpler platform than premium-priced machines with lots of
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Flagler Construction Equipment joins
 SDLG dealer network

Mark McDonnell, president of Flagler Construction Equipment (FCE); Bob Porteus, vice president 
operations FCE; Al Quinn, director SDLG North America; Steve Porteus, branch manager FCE 
Orlando; and Tommy Ball, senior vice president of FCE, celebrate FCE’s joining of SDLG’s North 
American dealer network.

Shandong Lingong Construction Machinery Co., Ltd. (known as Lingong) continues to expand in
 North America, adding Flagler Construction Equipment as its newest dealer of SDLG wheel loaders.
 The company is based in Tampa, Florida, and will serve customers in the Southeast.

Alan Quinn, director of SDLG North America, said the addition of Flagler CE to the company’s
 growing network of experienced dealers will not only give customers in the region better access to
 SDLG wheel loaders, it will also provide them with expert guidance, support and service.

“We couldn’t have asked for a better SDLG dealer in Florida than Flagler CE,” he said. “The staff
 knows SDLG wheel loaders inside and out and can help potential customers decide if the product is
 truly right for their needs. For folks that choose SDLG, Flagler CE will be a partner for the life of the
 wheel loader, whether it’s offering guidance on the job site or providing top-notch parts and
 maintenance.”

Flagler CE will offer the three SDLG wheel loaders available in North America: The SDLG LG938L,
 the SDLG LG959 and the SDLG LG958L. It will also provide full parts and maintenance service for
 all three wheel loaders.

The LG938L is a 2.4 yd³ wheel loader with an operating weight of 23,150 lbs. It features a
 Tier 4 Deutz engine with 160 hp and 530 lb.ft of torque; ZF transmission; dry disc brakes; a
 hydraulic quick coupler and 3rd function hydraulics; a modern fit and finish with high visibility;
 and an operator-friendly cab. It also comes with a 12-month, 1,500-hour warranty.

The LG959 is a 4.0 yd³ wheel loader with an operating weight of 38,250 lbs. It features a Tier
 3 Deutz engine with 224 hp and 777 lb.ft of torque; ZF transmission and axles; wet disc
 brakes; a hydraulic quick coupler and 3rd function hydraulics; a modern fit and finish with
 high visibility; and an operator-friendly cab. It comes with a 12-month, 1,500-hour warranty.

The LG958L has the same basic specs as the LG959, but with dry disc brakes, rather than
 wet disc brakes, for versatility and easy maintenance.

The typical SDLG customer uses their wheel loader for farming, sewage, site preparation,
 construction and grading applications, among others. Most don’t need to run their machines
 24/7/365 and don’t need many of the more sophisticated features of premium-priced equipment.
 Many of SDLG’s early North American customers were in the market for a used wheel loader, but
 chose SDLG based on its affordable price and 12-month, 1,500-hour warranty.

Flagler CE celebrated the opening of its newly remodeled headquarters with some 300 guests,
 including politicians, operators and key contractors in the local market. Tampa mayor Bob Buckhorn
 was on hand to mark the occasion.

The company’s new multi-million dollar facility includes a state-of-the-art parts storage and retrieval
 system, a closed loop cleaning system and a wheel loader simulator, among other features. A focus
 on natural sunlight and energy efficient lighting, along with a misting system, will keep technicians
 cool during Florida’s hot summer months.

Flagler CE is part of the Flagler CE Holdings Group, which also includes Penn-Jersey Machinery in
 Pennsylvania, New Jersey and New York. The company has been serving Floridians since 1987
 and operates branches in Jacksonville, Lake City, Orlando, Tampa, Ft. Meyers and Ft. Lauderdale.
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Shandong Lingong Construction Machinery Co., Ltd., (known as Lingong) is one of China’s
 leading manufacturers of construction equipment, which it produces under the SDLG brand. It
 is one of the world’s leading suppliers (by volume) of wheel loaders. The company’s
 headquarters are in Linyi, China and it has an additional manufacturing facility in Pedeirneras,
 Brazil.

SDLG products are targeted to the value segment and are known for their reliability and
 robust performance on site. The company has an established and experienced dealer network
 in the export markets in which it operates. This network is dedicated to providing excellent
 parts availability. Lingong was founded in 1972 and currently employs 3,150 people.
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Shandong Lingong Construction Machinery Co., Ltd. (known as Lingong) continues to expand in
 North America, adding Flagler Construction Equipment as its newest dealer of SDLG wheel loaders.
 The company is based in Tampa, Florida, and will serve customers in the Southeast.

Alan Quinn, director of SDLG North America, said the addition of Flagler CE to the company’s
 growing network of experienced dealers will not only give customers in the region better access to
 SDLG wheel loaders, it will also provide them with expert guidance, support and service.

“We couldn’t have asked for a better SDLG dealer in Florida than Flagler CE,” he said. “The staff
 knows SDLG wheel loaders inside and out and can help potential customers decide if the product is
 truly right for their needs. For folks that choose SDLG, Flagler CE will be a partner for the life of the
 wheel loader, whether it’s offering guidance on the job site or providing top-notch parts and
 maintenance.”

Flagler CE will offer the three SDLG wheel loaders available in North America: The SDLG LG938L,
 the SDLG LG959 and the SDLG LG958L. It will also provide full parts and maintenance service for
 all three wheel loaders.

The LG938L is a 2.4 yd³ wheel loader with an operating weight of 23,150 lbs. It features a
 Tier 4 Deutz engine with 160 hp and 530 lb.ft of torque; ZF transmission; dry disc brakes; a
 hydraulic quick coupler and 3rd function hydraulics; a modern fit and finish with high visibility;
 and an operator-friendly cab. It also comes with a 12-month, 1,500-hour warranty.

The LG959 is a 4.0 yd³ wheel loader with an operating weight of 38,250 lbs. It features a Tier
 3 Deutz engine with 224 hp and 777 lb.ft of torque; ZF transmission and axles; wet disc
 brakes; a hydraulic quick coupler and 3rd function hydraulics; a modern fit and finish with
 high visibility; and an operator-friendly cab. It comes with a 12-month, 1,500-hour warranty.

The LG958L has the same basic specs as the LG959, but with dry disc brakes, rather than
 wet disc brakes, for versatility and easy maintenance.

The typical SDLG customer uses their wheel loader for farming, sewage, site preparation,
 construction and grading applications, among others. Most don’t need to run their machines
 24/7/365 and don’t need many of the more sophisticated features of premium-priced equipment.
 Many of SDLG’s early North American customers were in the market for a used wheel loader, but
 chose SDLG based on its affordable price and 12-month, 1,500-hour warranty.

Flagler CE celebrated the opening of its newly remodeled headquarters with some 300 guests,
 including politicians, operators and key contractors in the local market. Tampa mayor Bob Buckhorn
 was on hand to mark the occasion.

The company’s new multi-million dollar facility includes a state-of-the-art parts storage and retrieval
 system, a closed loop cleaning system and a wheel loader simulator, among other features. A focus
 on natural sunlight and energy efficient lighting, along with a misting system, will keep technicians
 cool during Florida’s hot summer months.

Flagler CE is part of the Flagler CE Holdings Group, which also includes Penn-Jersey Machinery in
 Pennsylvania, New Jersey and New York. The company has been serving Floridians since 1987
 and operates branches in Jacksonville, Lake City, Orlando, Tampa, Ft. Meyers and Ft. Lauderdale.
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 SDLG dealer network

Mark McDonnell, president of Flagler Construction Equipment (FCE); Bob Porteus, vice president 
operations FCE; Al Quinn, director SDLG North America; Steve Porteus, branch manager FCE 
Orlando; and Tommy Ball, senior vice president of FCE, celebrate FCE’s joining of SDLG’s North 
American dealer network.

Shandong Lingong Construction Machinery Co., Ltd. (known as Lingong) continues to expand in
 North America, adding Flagler Construction Equipment as its newest dealer of SDLG wheel loaders.
 The company is based in Tampa, Florida, and will serve customers in the Southeast.

Alan Quinn, director of SDLG North America, said the addition of Flagler CE to the company’s
 growing network of experienced dealers will not only give customers in the region better access to
 SDLG wheel loaders, it will also provide them with expert guidance, support and service.

“We couldn’t have asked for a better SDLG dealer in Florida than Flagler CE,” he said. “The staff
 knows SDLG wheel loaders inside and out and can help potential customers decide if the product is
 truly right for their needs. For folks that choose SDLG, Flagler CE will be a partner for the life of the
 wheel loader, whether it’s offering guidance on the job site or providing top-notch parts and
 maintenance.”

Flagler CE will offer the three SDLG wheel loaders available in North America: The SDLG LG938L,
 the SDLG LG959 and the SDLG LG958L. It will also provide full parts and maintenance service for
 all three wheel loaders.

The LG938L is a 2.4 yd³ wheel loader with an operating weight of 23,150 lbs. It features a
 Tier 4 Deutz engine with 160 hp and 530 lb.ft of torque; ZF transmission; dry disc brakes; a
 hydraulic quick coupler and 3rd function hydraulics; a modern fit and finish with high visibility;
 and an operator-friendly cab. It also comes with a 12-month, 1,500-hour warranty.

The LG959 is a 4.0 yd³ wheel loader with an operating weight of 38,250 lbs. It features a Tier
 3 Deutz engine with 224 hp and 777 lb.ft of torque; ZF transmission and axles; wet disc
 brakes; a hydraulic quick coupler and 3rd function hydraulics; a modern fit and finish with
 high visibility; and an operator-friendly cab. It comes with a 12-month, 1,500-hour warranty.

The LG958L has the same basic specs as the LG959, but with dry disc brakes, rather than
 wet disc brakes, for versatility and easy maintenance.

The typical SDLG customer uses their wheel loader for farming, sewage, site preparation,
 construction and grading applications, among others. Most don’t need to run their machines
 24/7/365 and don’t need many of the more sophisticated features of premium-priced equipment.
 Many of SDLG’s early North American customers were in the market for a used wheel loader, but
 chose SDLG based on its affordable price and 12-month, 1,500-hour warranty.

Flagler CE celebrated the opening of its newly remodeled headquarters with some 300 guests,
 including politicians, operators and key contractors in the local market. Tampa mayor Bob Buckhorn
 was on hand to mark the occasion.

The company’s new multi-million dollar facility includes a state-of-the-art parts storage and retrieval
 system, a closed loop cleaning system and a wheel loader simulator, among other features. A focus
 on natural sunlight and energy efficient lighting, along with a misting system, will keep technicians
 cool during Florida’s hot summer months.

Flagler CE is part of the Flagler CE Holdings Group, which also includes Penn-Jersey Machinery in
 Pennsylvania, New Jersey and New York. The company has been serving Floridians since 1987
 and operates branches in Jacksonville, Lake City, Orlando, Tampa, Ft. Meyers and Ft. Lauderdale.
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About SDLG 

Shandong Lingong Construction Machinery Co., Ltd., (known as Lingong) is one of China’s
 leading manufacturers of construction equipment, which it produces under the SDLG brand. It
 is one of the world’s leading suppliers (by volume) of wheel loaders. The company’s
 headquarters are in Linyi, China and it has an additional manufacturing facility in Pedeirneras,
 Brazil.

SDLG products are targeted to the value segment and are known for their reliability and
 robust performance on site. The company has an established and experienced dealer network
 in the export markets in which it operates. This network is dedicated to providing excellent
 parts availability. Lingong was founded in 1972 and currently employs 3,150 people.
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SDLG featured at World Ag Expo,
introduces new model

Only months after rolling out its wheel loader lineup to customers across North America,
SDLG highlighted its commitment to the agricultural industry at this year’s World Ag
Expo. The event took place February 11–13, in Tulare, California.

Some 1,400 exhibitors were on hand for 2014 World Ag Expo, which showcased the latest in farm
equipment, communications and technology throughout a 2.6 million sq. ft. event space. SDLG
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displayed its LG938L and LG959 wheel loaders, a pair of machines that are ideal for the agricultural
industry and for farmers.

Leaders from SDLG, as well as knowledgeable sales staff, were in attendance to answer questions
about the machines and lead walk-around tours of the equipment. Turlock, California-based SDLG
dealer VCES was the booth’s primary sponsor, as it provided the featured machines and additional
support staff.

Al Quinn, director of SDLG North America, said World Ag Expo was a great chance to connect with
potential customers, adding that he believes many of the show’s attendees could find value in the
company’s wheel loaders.

“We are finding that many people who work in the agricultural industry don’t need all the bells and
whistles of a premium-priced wheel loader, or they only need a loader for specific tasks, rather than
running it all-day, every day,” he said. “World Ag Expo visitors saw first-hand that SDLG wheel loaders
offer a great, cost-effective solution that wasn’t previously available to customers in North America.”

The two wheel loaders on display at World Ag Expo were the SDLG LG938L and the LG959:

• The LG938L is a 2.4 yd³ wheel loader with an operating weight of 23,150 lbs. It features a Tier 4
Deutz engine with 160 hp and 530 lb.ft of torque; ZF transmission; dry disc brakes; a hydraulic quick
coupler and 3rd function hydraulics; a modern fit and finish with high visibility; and an operator-
friendly cab. It also comes with a 12-month, 1,500-hour warranty.

• The LG959 is a 4.0 yd³ wheel loader with an operating weight of 38,250 lbs. It features a Tier 3
Deutz engine with 224 hp and 777 lb.ft of torque; ZF transmission and axles; wet disc brakes; a
hydraulic quick coupler and 3rd function hydraulics; a modern fit and finish with high visibility; and an
operator-friendly cab. It comes with a 12-month, 1,500-hour warranty.

New to SDLG’s North American wheel loader lineup is the LG958L, which has the same basic specs as
the LG959, but with dry disc brakes, rather than wet disc brakes, for versatility and easy
maintenance. It also comes with a 12-month, 1,500 hour warranty.

All three wheel loaders include strong breakout forces and high dump clearances, which make them
particularly well-suited to the material handling needs of grain, feedlot and dairy operations. Multiple
ISO-interfaced attachments, including hay and silage handling attachments, pallet forks and general
purpose forks, provide the versatility needed for a wide array of agriculture applications.

“Although new to North America, SDLG products have been sold in more than 80 countries and SDLG
is the number one selling wheel loader brand in the world. We are already seeing its benefit to the
agricultural industry,” Quinn said. “Some of our very first customers are using SDLG wheel loaders on
their farms to great effect. They report that the machines are well-built, easy-to-operate and offer
great return on investment.”
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First SDLG wheel loader sold in
North America

Cole Koch, superintendent and part-owner of Double K Excavating, in front of the company's new LG959, the first SDLG

machine sold in North America.

Within days of SDLG unveiling its wheel loaders to the region, the first
machine has already been sold.

Double K Excavating, based out of Tuxford, Saskatchewan, Canada, has purchased the first SDLG wheel loader sold in North

America.



The company purchased the LG959 model to perform a wide array of duties for its 30-year old excavating business. Among

the LG959’s many tasks will be underground water and sewage work, road construction, lagoon building, material handling

and more.

Cole Koch, superintendent and part-owner of the family-operated company, said he found SDLG’s LG959 to be an ideal

machine for Double K’s needs.

“A wheel loader isn’t something we use for 10 to 12 hours a day, every day. We look at it as a support machine,” he said.

“Some days it will get eight hours, some days only two or three. So it doesn’t make sense for us to purchase a more

expensive, premium machine.”

Koch was also impressed by many of the LG959’s features, and after only a few days of working with the machine, felt the

wheel loader lived up to its quality reputation. He’s even considering purchasing another one next Spring.

“It’s been great working with the LG959 so far,” he said. “The engine runs well, the machine has a lot of power and the

hydraulics function smoothly. It’s done great at starting in cold weather, too. The cab is pretty roomy compared with other

brands – it has great visibility.”

Double K purchased the LG959 from Regina-based Redhead Equipment, one of SDLG’s seven North American dealers. The

two companies have been doing business together for several decades.

Dean Wolfe, salesman with Redhead Equipment, said the attractive price of the LG959, as well as Double K’s particular

needs, convinced the company to purchase the new SDLG wheel loader over a more expensive used machine from another

brand.

“Double K wasn’t looking for a 2,000-hour-a-year wheel loader,” he said. “For the limited number of hours the machine

would run and for the amount of money the company wanted to spend, it made more sense to purchase a brand new SDLG

machine with a 1,500-hour warranty than a used machine from another brand.”

Wolfe also said the LG959’s ease of use was a factor in the purchase.

“The SDLG wheel loaders are very simple to run – there are not a lot of quirks,” he said. “Anyone can learn to run the LG959

in a matter of minutes.”

The LG959 is a 4.0 yard³ wheel loader with an operating weight of 38,250 lbs. It features a Tier 3 Deutz engine with 224 hp

and 777 lb.ft; ZF transmission and axles; wet disc brakes; a hydraulic quick coupler and 3rd function hydraulics; a modern fit

and finish with high visibility; and an operator friendly cab. The base unit is priced at $144,500 and comes with a 12-month,

1,500-hour warranty.

Alan Quinn, director of SDLG North America, said the first purchase of an SDLG wheel loader in the region is a historic

occasion and the quick time frame in which it sold is testament to Redhead Equipment’s understanding of its customers’

needs and its confidence in the new SDLG model.

“We are really excited to have launched SDLG in North America and already be able to celebrate the first purchase,” he said.

“SDLG gives our customers a new loader at the cost of a traditional used loader and this represents a new option, not

previously available to customers in North America. Our startup has been exciting and our early successes are exceeding

expectations.”

 

 

 
Press Release / December 6, 2013

First SDLG wheel loader sold in
North America

Cole Koch, superintendent and part-owner of Double K Excavating, in front of the company's new LG959, the first SDLG

machine sold in North America.

Within days of SDLG unveiling its wheel loaders to the region, the first
machine has already been sold.

Double K Excavating, based out of Tuxford, Saskatchewan, Canada, has purchased the first SDLG wheel loader sold in North

America.



The company purchased the LG959 model to perform a wide array of duties for its 30-year old excavating business. Among

the LG959’s many tasks will be underground water and sewage work, road construction, lagoon building, material handling

and more.

Cole Koch, superintendent and part-owner of the family-operated company, said he found SDLG’s LG959 to be an ideal

machine for Double K’s needs.

“A wheel loader isn’t something we use for 10 to 12 hours a day, every day. We look at it as a support machine,” he said.

“Some days it will get eight hours, some days only two or three. So it doesn’t make sense for us to purchase a more

expensive, premium machine.”

Koch was also impressed by many of the LG959’s features, and after only a few days of working with the machine, felt the

wheel loader lived up to its quality reputation. He’s even considering purchasing another one next Spring.

“It’s been great working with the LG959 so far,” he said. “The engine runs well, the machine has a lot of power and the

hydraulics function smoothly. It’s done great at starting in cold weather, too. The cab is pretty roomy compared with other

brands – it has great visibility.”

Double K purchased the LG959 from Regina-based Redhead Equipment, one of SDLG’s seven North American dealers. The

two companies have been doing business together for several decades.

Dean Wolfe, salesman with Redhead Equipment, said the attractive price of the LG959, as well as Double K’s particular

needs, convinced the company to purchase the new SDLG wheel loader over a more expensive used machine from another

brand.

“Double K wasn’t looking for a 2,000-hour-a-year wheel loader,” he said. “For the limited number of hours the machine

would run and for the amount of money the company wanted to spend, it made more sense to purchase a brand new SDLG

machine with a 1,500-hour warranty than a used machine from another brand.”

Wolfe also said the LG959’s ease of use was a factor in the purchase.

“The SDLG wheel loaders are very simple to run – there are not a lot of quirks,” he said. “Anyone can learn to run the LG959

in a matter of minutes.”

The LG959 is a 4.0 yard³ wheel loader with an operating weight of 38,250 lbs. It features a Tier 3 Deutz engine with 224 hp

and 777 lb.ft; ZF transmission and axles; wet disc brakes; a hydraulic quick coupler and 3rd function hydraulics; a modern fit

and finish with high visibility; and an operator friendly cab. The base unit is priced at $144,500 and comes with a 12-month,

1,500-hour warranty.

Alan Quinn, director of SDLG North America, said the first purchase of an SDLG wheel loader in the region is a historic

occasion and the quick time frame in which it sold is testament to Redhead Equipment’s understanding of its customers’

needs and its confidence in the new SDLG model.

“We are really excited to have launched SDLG in North America and already be able to celebrate the first purchase,” he said.

“SDLG gives our customers a new loader at the cost of a traditional used loader and this represents a new option, not

previously available to customers in North America. Our startup has been exciting and our early successes are exceeding

expectations.”

 

 



 
Press Release / October 28, 2013

SDLG celebrates launch of dealer
network with flagship store

As SDLG construction equipment expands into North America, its Turlock,
California, store will serve as the flagship for a network of experienced
dealers.

SDLG recently celebrated the opening of its first store in Turlock, California, launching the company’s retail efforts in North

America. The 10,000-ft² store, named VCES, is the brand’s first dedicated brick-and-mortar location in the region. Its grand

opening marks the launch of SDLG’s dealer network.

Representatives from the SDLG dealer network and customers gathered at the store on October 24 to celebrate the

occasion. Alan Quinn, director of SDLG North America, welcomed the attendees, as well as John Lazar, the mayor of Turlock,

and Mike Mathews, VCES president. The event included speeches from honored guests, a ribbon-cutting ceremony, and

demos and test drives of the LG959 and LG938L wheel loaders.
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and Mike Mathews, VCES president. The event included speeches from honored guests, a ribbon-cutting ceremony, and

demos and test drives of the LG959 and LG938L wheel loaders.

Quinn said the opening of VCES is an important milestone for SDLG’s rollout into North America.

“We’re very excited to launch our new dealer network in North America, and we couldn’t think of a better place than

Turlock,” he said. “It’s surrounded by a thriving agriculture industry and we have already connected with lots of excited

customers who are interested in SDLG wheel loaders. We are honored to become a part of this great community.”

The SDLG dealer network, composed of seven companies in 12 locations, will sell the company’s field-proven construction

equipment, as well as provide thorough parts and maintenance support. Each of the dealers in the network is equipped with

a complete service center that offers customers a one-stop-shop for service and warranty work. Highly trained technicians

at each location are able to work on SDLG machines “from axles to engines.” A central parts depot in Atlanta, Georgia, will

supply parts to all the dealers. All SDLG machines are fully backed by 12-month, 1,500-hour warranties.

Backbone of North American rollout

Quinn said SDLG’s dealer network is made up of knowledgeable dealers with many years of experience working with

construction equipment.

“This is a top-notch group of dealers who really know the business,” he said. “SDLG will be supported by companies that

have been selling and servicing construction equipment for decades. They are the backbone of SDLG’s rollout into North

America and we couldn’t be more confident in these dealers’ ability to serve the market.”

The dealer network locations include:

Construction Machinery Industrial of Anchorage, Alaska. Established in 1985, this Alaskan-owned business operates

from four locations, selling and renting construction and mining equipment, as well as providing parts and service support

for a range of brands.

Redhead Equipment of Regina, Saskatchewan, Canada. Founded in 1948 under the name W.F. Fuller Machinery Limited,

this dealer has received several awards for its work in the construction industry.

ASC Construction Equipment of Bismarck, North Dakota; Buford, Georgia; Charlotte, North Carolina; and Piedmont,

South Carolina. This company is a leader in the distribution, rental, sales and service of construction equipment for both the

construction industry and public works sector.

Sheehan Mack Sales & Equipment of Sioux Falls, South Dakota. This third-generation dealership provides quality

customer service in the trucking and equipment industry.

VCES of Turlock and Fresno, California. VCES Turlock is the SDLG 10,000-ft² flagship store. Both the Turlock and Fresno

locations will provide full parts and service support for SDLG.

ROMCO Equipment of Dallas and Houston, Texas. This family-owned business was founded in 1961 and has eight

branches that cover more territory than any other dealer in Texas.

Vantage Equipment of Syracuse, N.Y. This construction equipment provider was established in 2004 to serve upstate New

York. The company also supplies the paving, material handling, drilling and sewage markets, among others.

Eyeing the future

SDLG has two wheel loaders available in North America: The LG938L – a 2.4 yd3 (1.8 m3) loader with a rated load of 3 U.S.

tons, and the LG959 – a 4 yd3 (3.1 m3) loader with a rated load of 5 U.S. tons. Both machines will be available for sale at all

of the dealer locations, including the flagship store in Turlock, California.
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SDLG expands into North America

July 24, 2013 - Already popular in many international markets, Shandong
Lingong Construction Machinery Co., Ltd., has announced that it is to
introduce its competitively priced wheel loaders to value-seeking customers
in North America.

Shandong Lingong Construction Machinery Co., Ltd., (Lingong) has announced that it is to introduce its SDLG branded

equipment to customers in North America. The company will enter the North American market in the second half of 2013 by

launching two models from its popular range of wheel loaders, the LG938L - a 2.4 yd3 (1.8 m3) loader with a rated load of 3

U.S. tons, and the LG959 - a 4.0 yd3 (3.1 m3) loader with a rated load of 5 U.S. tons.

The entry into North America is the latest phase of the company's ambitious international expansion program. Recent

introductions have seen SDLG enter markets such as Latin America, Russia, Oceania, Africa, the Middle East and much of

Asia - with considerable success. The company's products attract customers who are looking for new machines that are

reliable, simple and with a more competitive price point than premium, features-led equipment. SDLG is enjoying a growing

reputation for the high build quality of its products and the reliable service support the brand provides.
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Initially the SDLG products will undergo an introduction phase with select dealers before being rolled out to a wider

customer base across North America in the coming months.

Supported growth ambitions

Founded in 1972 and headquartered in Linyi, China, SDLG has been a subsidiary of the Volvo Group since 2007. With

manufacturing facilities in China and soon-to-be Brazil the company's product range consists of wheel loaders, crawler

excavators, backhoe loaders, soil and asphalt compactors, and motor graders.

"The availability of SDLG machines in North America will provide customers with a new alternative when it comes to

purchasing their next wheel loader," says Al Quinn, SDLG's director in North America. "We believe that the SDLG value

promise of high reliability in a value priced product will be appealing to many customers, especially those who would

otherwise look at purchasing a used machine. The brand's arrival in North America is great news for customers who want

cost-effective machines that are durable and high quality."
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About SDLG 

Initially founded in 1972, Shandong Lingong Construction Machinery Co., Ltd. (SDLG) is
one of the leading Chinese construction machinery manufacturers, listed in China's Top
100 Enterprises in the Mechanical Industry. The company's products include earth-moving
equipment, excavators, wheel loaders, backhoe loaders and road machinery.


